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Set TTT Tite: 


A LAWYER’S OPINION OF AN INSURANCE AGENT 


On the train, one evening, a lawyer introduced a business man to an agent of a prominent life insurance com- 
pany. Afterward, in speaking of the agent, the lawyer said: 








“Tt is a pity that there are not more insurance agents like that man. He is well informed as to his business, his 
own company and other companies; is able and willing to reply intelligently to inquiries made by his customers 
and prospects, and his statements can be relied upon absolutely, whether the facts are favorable to him or not.” 


EVERY AGENT SHOULD PREPARE HIMSELF 
so that he shall deserve an equally strong commendation. Knowledge is power. 


OUR EDUCATIONAL PUBLICATIONS ARE PREPARED TO MEET THE AGENTS’ NEEDS 


Send 10 cents for Catalogue of Insurance Works, or state the class of information desired. 


THE SPECTATOR COMPANY ae 
illiam Street 


CHICAGO OFFICE 
PUBLISHERS NEW. YORK 


Insurance Exchange 
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f AMICABLE || FARM MORTGAGES 
| 
Life Insurance Co. TEXAS and OKLAHOMA 
WACO, TEX. 

With an establish- 
$1,000,000 Deoosited with WE ARE EXPERT FIELD ME ed organization 
the State Treasurer of Texas producing several million per year. 

U We are growing steadily and always seeking new clients. 
Insurance in force De 8 By special arrangement, we are permitted to refer any insti- 


cember 31st, 1916.... $16,130,362.00 
Gain during year 1916.  2,702,566.00 _ 
Insurance written dur- 

MI VGIG: we teccc eas 4,541,716.00 


tution or prospective client worth while to several life insur- 
ance and trust companies who are buying our securities regu- 
larly and whose officials and land experts have traversed our 
loan field from Kansas to the Gulf and re-inspected lands 






wa wx AVNET Gain over 1915.......  2,387,732.00 covered by mortgages purchased from us, 
P Admitted Assets Decem- 
ea ai nm ber Sist, 1916........ 2,668,908.74 We may safely undertake to write an additional million, or 


214,031.51 million and a half, the coming year to meet the increased 


Gain during year 1916. 
demand of new or ‘old clients. 


Policyholders Reserves 
December 31st, 1916. 905,626.48 


Gain during year 1916. 196,396.00 At this time, it should be borne in mind that"it is the pa- 


triotic duty of all of us to finance the land owners in the fullest 








Total Agency Balances 4 measure that our allies and our home people may not suffer 
December 31st, 1916. . 8,446. 68 A a ruinous food shortage. Also it should be borne in mind that 
Actual to Expected Mor- the farm mortgage earns the investor the highest rate of in- 
tality during 1916.... 29.6% terest to be had with perfect security. 
it is believed that the Amicable Life Y a ” Id 
hia melee uae eae fits nee P vi atti ence and personal visit to our loan field are 
less than seven years old in having in solicite 
force December 31st, 1916, $16,130,362 
of paid-for insurance, and at the same 
: time having gained $107,340.30 in sur- SCOTT & BLACKMER 
AMICABLE LIFE evascen plus, in addition to the total surplus 
22 Stories Hin.—Owned without Debt by “tisinally paid to the company by the Home Office, HOBART, OKLAHOMA 
AMICABLE LIFE INSURANCE COMPANY _ stockholders. 
; are ree oe ARTEMAS R. ROBERTS, President & Four Offices in Oklahoma Five Offices in Texas 
Arremas R. Roserts, Founder, President & Actuary ° 
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Interest Tables for Small Loans | 


By Arthur H. Ham. 


Recognized by bankers and others as of great value in readily solving 
the interest problems arising in connection with 


Instalment Purchases of the Liberty Loan. 
Designed especially for money-lending agencies dealing with 
small amounts. 


Among the tables embraced in this book are those showing interest 
at 1, 1%, 2, 2%, 3 and 344%, per month on sums of 50 cents to $300 
for 1 to 30 days. 

Also for monthly and total interest at above rates for 4, 6, 8, 10 and 12 
months on loans repayable in equal monthly instalments and Formule 
for calculating interest and Discount on Loans Repaid in 


Regular Instalments. 


Approved by numerous organizations and State officials. 
Prices: 

$165.06 

300.00 


50,copies ($3.30) 
100 copies ($3.00) 


Single copy $4.00 
25 copies (3.60) 90.00 


THE SPECTATOR COMPANY 
CHICAGO QFFICE 135.WILLIAM STREET 


INSURANCE EXCHANGE Publishers NEW YCRK 











WM, B, CLARK, President 


EXPLOSION 
AND SPRINKLER 
LEAKAGE 





Michigan Commercial 


‘Insurance Company 
Lansing, Michigan 


SURPLUS 
$156,321.92 
181,374.66 
200,120.21 
211,057.76 
212,242.99 


ASSETS 
January 1, 1913......$862,447.34 
January 1, 1914 920,961.16 
January 1, 1915 935,693.93 
January 1, 1916... 1,020,369.41 


January 1, 1917.... 1,178,606.04 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 














The Acid Test for Strength, 
Liberality, Service and Low Cost 


places 





LZD 
IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


high on the list 


CAPABLE AGENTS. WANTED 

















The FRANKFORT 
GENERAL INSURANCE COMPANY 


United States Department, 123 William St., New York, N. Y. 


TRUSTEES 


Union Trust Co. of New York, 80 Broadway, New York City 


CASUALTY INSURANCE 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 











Liberal renewal contracts for good producers 
of business. For full particulars write: 


Southland Life Insurance Co. 
- DALLAS, TEXAS 
HARRY L. SEAY, President 


L. LINZMEYER, Vice=Pres. and Actuary 
A. S. Doerr, Vice=President 














Thursday 
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NDUSTRIAL CONCERNS throughout the land 
are proving the patriotism of business by insuring 
entire staffs of employees. The Prudential will lend 
a hand—make it easy for firms to insure their workers. 


Family Insurance has placed 
Americt First in Life Insurance, 
and Group Insurance will help to 
keep tt there. 


The Prudential has a fine 
Group plan. Group Insurance is 
endorsed by every concern that has 
tried tt. Send for brief, forceful, 
descriptive circular. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FORREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 











EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


Iowa State Traveling Men’s Association 


“Oldest and Best’’ 








Accident Insurance at Cost 
Never Exceeds $9.00 per Year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 
Insurance to February First for $2.00 
Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 

















THE 


INDEPENDENT ORDER OF FORESTERS 


TORONTO, ONT. 


Results for the year 1916 











deeded dlnliablaidiaeaaan ibs $44,000,000 
i cacdacil dice teanieipcaailsteoeaacin 715,000 
Tmeureance in force.............................. 182,000,000 
a i lal baa 5,375,000 





ELLIOTT G. STEVENSON, President 








INSURANCE IN FORCE $415,000,000.00 


BANKERS LIFE COMPANY, DES MOINES, IOWA 




















“All kinds of 
Insurance 
on 


_ Automobiles” 


FIRE, THEFT, 
COLLISION, 

| LIABILITY, 

= PROPERTY 

er DAMAGE. 


AUTOMOBILE INSURANCE EXCLUSIVELY 


AMERICAN AUTOMOBILE INSURANCE CO. 


Pierce Building, ST. LOUIS, MO. 


LAWRENCE B. PIERCE CHAS. W. DISBROW 
Chairman of Board President 














ORGANIZED 1863 


FIREMAN’S FUND 


INSURANCE COMPANY 


SAN FRANCISCO, CAL. 


Eastern Department: 


No. 70 Kilby Street, Boston, Mass. 
A. K. SIMPSON, Manager 


Central Department: 


39 South La Salle Street, Chicago, III. 
JOHN MARSHALL JR., Manager 
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INDISPENSABLE TO EVERY LIFE AGENT 


Three Companion Pocket Publications 
Unequaled as Canvassing Documents 


Vest Pocket 
Life Agents’ Brief 


1917 EDITION 


The most convenient work on premium rates, net cost, cash 
values and policy provisions. 

Premium rates for 125 companies shown at a glance. All 
companies listed under each age. 

Policy provisions clearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses. 

Net cost shown for ten years of actual experience. No 
estimates or guesswork. 

Cash values presented in most comprehensive form. 

The best and cheapest work for agents. 


Price, bound in flexible leather, $1.00. 


THE MOST COMPLETE BOOK ON DIVIDENDS 


Annual and 
Deferred Dividends 


1917 EDITION 


Presenting in compact form the amount of annual dividends 
payable in 1917 on the three leading forms of policy contracts, 
viz: Ordinary Life, Twenty-payment Life and Twenty-year 
Endowment at ages 25, 30, 35, 40, 45, 50, 55 and 60, and 
covering twenty years of issue. 

Also dividends paid in 1916 running back thirty years and 
by five-year periods prior. 

Complete showing of net costs for each of the past ten years, 
as well as under the present schedule. 


Price, bound in flexible leather, $1.50. 


THE STANDARD WORK ON PREMIUM RATES AND 
POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 
TWENTY-SIXTH ANNUAL EDITION, 1917. 


The only work giving complete premium rates and policy 
forms of 171 companies. 

The Handy Guide presents the facts concerning premium 
rates, surrender values, policies and applications of the active 
life insurance companies of the country. 

Its value to every progressive agent is incalculable. 

In the many years of its publication The Handy Guide has 
maintained the highest reputation for reliability and complete- 
ness. 

Price, bound in flexible leather, $2.50. 


ORDER THESE THREE PUBLICATIONS TODAY 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 








O/ Increase in Paid 

o New Premiums 

—that tells the 

1916 story of Fidelity progress. 


Direct leads and the Fidelity “Income for 
Life” plan are making money for Fidelity field 
men. Any man who can sell life insurance 
can sell MORE Fidelity insurance. 


Write to-day— 


Fidelity Mutual Life 


INSURANCE COMPANY, PHILADELPHIA 


INCORPORATED WALTER LE MAR TALBOT 
1878 President 




















of WetedseeT Be | 


64th ANNUAL STATEMENT, JAN. Ist, 1917 








Capital sat me $500,000.00 
CONS oy a ee de LE Ne ae ee 5,086,00838.01 
iagbpiitiCsS 2c 2,296,861.95 
Conflagration Surplus... 2200... 250,000.00 
Net Surplus to Policyholders............. 2,739,141.06 


Fire, Lightning and Windstorm Insurance 





F. F. Buell, S.A. Troy 
N.Y. State{F: J. Parmalee, S. A. Syracuse 


New England—Geo. Shaw, S. A. 116 Milk St., Boston, 
Middle Dept.—F. L. Gilpin, Jr.. S.A. 422 Walnut St., Phila. 











WILMER L. MOORE, President 


The Southern States Life Insurance Co. 
ATLANTA, GEORGIA 


A Well Organized Service Bureau Assists Agents in securing 
Prospects. 


Attractive Agents’ Contracts with Liberal First Year’s Com- 
missions and Renewals Covering Desirable Territories. 


ROBERT F. MOORE, Agency Secretary 
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NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent | QUSTAVUS B. HOLT, Special Agt 
56 Richton Ave., Detroit, Mich. 72 Kilby Street, Boston, Mas. 


FRANK G. DELA HUNT 
W. P. RAY, Spectal Agent | HUNT, 
Terre Haute, Ind. | 720 Racine decst, Mut aukee, Wis 
| 


ERIK Linrekes. OF, ,Bveetal a a 
§ S_ SOAOALE, Soviet Ages 7 W. Lake 8 
Cambridge Springs, | 
RICHARD W. WET: 
1526 Bryden Road. Ph ce Ohio 














WANTED: PRODUCERS OF GOOD BUSINESS IN 
INDIANA, KENTUCKY, ARKANSAS, ALABAMA, 
FLORIDA AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
THE 


Boston Mutual Life Insurance 
Company 


77 Kilby Street “7%¢,Company of he — BOSTON, MASS. 


H. O. BCE erent E. C. MANSFIELD, Sec’y & Treas. 
RO 





ERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 


Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 





. D. Powers, President Darwin W. Johnson, Sec’y and Treas. 
. Smith Homans, Asst. Sec’y and Actuary Louis G. Russeil, Mgr. Industrial dept 


Commonwealth Life Ins. Co. 


Home Office: Commonwealth Bldg., 106-110 South Fifth St. 
Louisville, Ky. 


THE PARTICIPATING COUPON DIVIDEND POLICY 


is the most liberal and up-to-date contract and is the 
easiest seller on the market. 


We have some good territory in Kentucky and Alabama still open, 
and to first class men, we can offer a good proposition. 


Address the Company 





Live Men Can Double Their Income 


selling our 


MONTHLY PENSION BONDS 


(copyrighte@) 
Under our Service Pension Contract 
The LaFayette Life Insurance Co. 


LaFayette, Indiana 
A. E. WERKHOFF, President 


W. W. LANE, Secretary. 


Business Unusual 24th Year 


MISSOURI STATE LIFE INSURANCE COMPANY, Sizcotpr 


Comparative Statement Showing Yearly Growth of Company 
Admitted Assets Guarantee Fund to Insurance in Force 


peste sta Paid os Basis 
Dec. 31, 1913 ec. 31, Dec. 1913 
= 2 - 4 si, 880, isd. 50 = $26, 180.00 
Dec. 31, 1914 31, 1914 
$10, Si 516. 72 - _ . oy 393, 364, 394.00 
Dec. 31, 1915 Dec. 31, 1915 
= apes 808. 15 $2,336,639.97 $106,880,393.00 
Dec. 31, 1916 Dec. 31, 1916 
$14, i42, 052. 49 $2, she py 65  $129,199,279.00 
June 30, 1917 


$15, 325, 253.39 $2, $41, 209.49 $144,786,620.00 


THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION GENERAL LIABILITY 
Established “ " 1869 





LONDON GUARANTEE f ACCIDENT T 00, Ltd. °Enc'an. 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 ery Street, New York. 
STOKES, PACKARD, HAUGHTON & SMITH 

Resident ‘Managers 434 Walnut Street, Philadelphia, Pa 
ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass 


FIRST-CLASS PRODUCERS 
WANTED BY 


American Life Insurance 
Company 


Denver, Col. 


Attractive inducements to capable men who are anxious to 
_ Succeed. 








Do You Represent the 


Merchants National Fire 
Insurance Co. 


Fire Marine Automobile 





Home Office 
29 South La Salle Street, Chicago 














THE LAST WORD IN INCOME INSURANCE 
OUR NEW POLICY LEADS ALL OTHERS 


Field Men Who Specialize on Income Insurance— 
Should Write Us for Territory 


RESERVE LOAN LIFE INSURANCE CO. 


The ‘‘24-Hour Company’’ 
INDIANAPOLIS, INDIANA 


The Capitol Life Insurance Co. 
DENVER, COLORADO 








Thomas F. Daly, President Agents Wanted 
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Use and Occupancy, Profits 
and Commissions Insurance 


are treated at length 
in the New Book 


THE AGENTS KEY TO 
FIRE INSURANCE 


By Robert P. Barbour 


just published by The Spectator Company 
(829 pages) 85 pages being devoted to these 
subjects. 

This chapter is but one of many valuable 
features of this new publication. 


FOR AGENTS, BROKERS 
AND SPECIAL AGENTS. 


PRICE $2.50 DELIVERED. 





W anted 


A Fifteen Thousand Dollar 


Salesman 


By the insurance route it’s a long ways to 
the money. First you have to find your 
prospect, then you sel] him (and take his 
note), then the Doctor, maybe passes him 
and finally you must finance the sale with 
Mr. Banker—which means “give up” a 
slice of your earnings. 


In Industrial Financing it’s different. The real salesman of Insur- 


ance finds this a most profitable field—one where all his work * 


counis—one where he is supplied with live leads and where there are 
no Doctor disappoiniments nor profit splits. 


We need another salesman or two who will not be satisfied with less 
than $15,000 a year. 


We want men who are willing to pay the price of such success in— 
hard, intelligent work. 


We want men who are educated, refined, energetic, and forceful. 


We want men whose records show honesty, integrity, sobriety and 
three consecutive years of $150,000 productions insurance sales. 


Such men and such only can attain financial independence with us 
within five years. 

Applications, either in person or writing should contemplate an 
immediate engagement and will be treated confidentially. Creden- 
tials will be promptly returned. 


HYNSON, DERR & CO., INC. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE E 135 WILLIAM STREET 
INSURANCE EXCHANGE Publishers NEW YORK 














NOW Is The Time To PUSH Your Casualty Business 


. for Automobile, Workmen’s Compensation, Liability- 
Let us help you PUSH Physician’s, Drugg’st’s Liability, Plate Glass,, Burg 
lary, Accident, Health & Disability Insurance, Fidelity and Surety Bonds. AN 


Industrial Financing 
AGENCY WITH THIS COMPANY MEANS SERVICE TO YOU AND YOUR 
PATRONS. Write Home Office for Particulars. 


149 Broadway, New York 
This Company operates in Arizona, Colorado, California, Indiana, Kansas, Missouri, 


Oklahoma, Texas and Utah. 
i Ree == RR ae 
ver $1,200,000 


ssoeuco WESTERN INDEMNITY CO.. Dallas, Texas 














Hon. C. A. Palmer, Prest. W. A. Eldridge, Sec’y. L. K, Hennes, Treas 
S, D. Andrus, Vice-Pres. and Managing Underwriter 


Inter-State FireInsurance Company 


OF DETROIT, MICHIGAN 
Home Offices, 406-412 Dime Bank Building 
FINANCIAL CONDITION DEC. 31, 1916 


BNO. . é0\.c0soseo sees $542,142.29 Capital. .0....ccsccceces $250,000.00 
Reinsurance Reserve... 159,223.16 
All Cther Liabilities... 32.918.50 


ILLINOIS LIFE 


INSURANCE COMPANY 


CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 


BUDE sick ces scciews 100,000.63 
$542,142.29 $542,142.29 


SURPLUS TO POLICYHOLDERS, $350,000.63 




















“REMEMBER THE EAGLE” 


RIGHT NOW we are looking for experienced ACCIDENT AND HEALTH and AUTOMOBILE men. If you 
are capable of handling a State or a General or District Agency for these Departments write us at once. 


THE NATIONAL BONDING AND CASUALTY COMPANY 
SALINA, KANSAS 










FELIX BROEKER, Vice-President C. C. REED, Secretary 


JAMES A. BLAINEY, General Manager 
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THE SPECTATOR for half a century has been recognized as THE National Insurance Journal of the United States, 
The Service it gives week by week is unequaled; and that is supplemented by the numerous Insurance Works of The Spectator 
Company, the Largest Insurance Publishers in the world. 
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Agents Key to Fire Insurance, by R. P. BARBOUR, 

 giatas Agent, North British & Mercantile Ins. 
oO. 

Interest Tables for Small Loans, by ARTHUR 
H. Ham, of the Russell Sage Foundation. 

Corporation or Business Insurance, by EUGENE 
G. WEBB. 

The Industrial Claim Adjuster, by Dr. C. H. 
HARBAUGH, expert examiner and claim adjuster. 

A Grest Future for the Efficient Life Insurance 
Salesman, by WiLL1AM T. Nasu, an experienced 
field man. 

Tempting Fate: An illustrated leaflet showing 
the value of accident insurance, by W. T. Nasa. 


CHICAGO OFFICE 
Insurance Exchange 





Fire Prevention and Protection, by A. C. 
Hutson, C. E., a widely known Fire Protection 
Engineer. 

One Business Man’s Experience with Life 
Insurance: Dealing with the subject of corpor- 
ation and partnership insurance, by W. T. Nasu. 

Employers’ Liability, Workmen’s Compensa- 
tion and Liability Insurance, by JEREMIAH 
F. Connor, formerly chief counsel, Workmen’s 
Compensation Commission, N. Y. 

Why We Don’t Live Forever: Don’t Let Any- 
thing Happen to Your Life Insurance, by W. T. 
Nasa. 

Practical Pointers, by Forszs Lrinpsay, life 





insurance educator. 


PUBLISHERS 





UP-TO-DATE INSURANCE LITERATURE 


In addition to its standard annual insurance publications, which have gained world-wide reputation as authoritative works, 
The Spectator Company annually publishes numerous new books and leaflets 
FOR THE GOOD OF INSURANCE 


Among those which have most recently passed through our presses, the books named below illustrate the diversity of subjects treated: 


Keeping pace with the progress of Insurance, The Spectator Company is always awake to the needs of the business in the 
way of helpful books and literature, and is ready and qualified to provide it. 
Inquiries for books and leaflets concerning any phase of the insurance business are cheerfully answered. 


THE SPECTATOR COMPANY 


Avoid the 
Not Just Now: a lesson against procrastination, 
Robbing Yourself: A leaflet showing the saving 


Important: Take Notice. A leaflet advising 
oe my yy to promptly pay their premiums. 


Life Insurance Catechism, by THEODORE J. 
VENN, an expert writer on life insurance topics. 

Life Insurance Abstracter, by 
Eucene G. WEBB. 

Why and How Business Insurance Benefits 
Its Users, by T. J. VENN, 


by Wiii1am T. Nasa. 
effected by life insurance, and also commending 


income insurance. 


at Life Insurance is and What It Does: 
A Primer for Laymen and Students, by WiLL1AM 
ALEXANDER, the well-known life insurance 
writer and agents’ instructor. 


Send 10 cents for complete catalogue. 


135 William Street 
NEW YORK 
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RETAIL CREDIT CO. 
Reports on Individuals 


OUR reports give Home Office Officials the 
Hens Gites advantages of a personal acquaintance with 
any man anywhere in the United States. 


Inspection Reports reduce to a minimum the problems and costs of this 
essential factor in accurate underwriting of Life & Accident risks. 


Personal Reports supply the important information for efficient em- 
ployment of Examiners, Agents, and Office Employees. 


Mortgage Loan Reports cover the character of the borrower, and satisfy 


the questions of moral hazard in money loan transactions. 


DIVISION OFFICES 





ATLANTA 


Atlanta Dallas Memphis Philadelphia 
Boston Denver Minneapolis Portland 
Chicago Detroit New York Richmond 


Cincinnati Kansas City Oklahoma City San Francisco 


Our Reports used as a System by over 200 Insurance Companies. 








‘Our Work Is Different” 


JOSEPH FROGGATT& CO., Inc. 


Insurance Accountants and Auditors 
Consulting Actuaries 





25 CHURGH STREET, NEW YORK 


SAN FRANCISCO 
Holbrook Bidg. 


CHICAGO MINNEAPOLIS 
Insurance Exchange Bidg. McKnight Bidg. 


We study your problems. 


Our unusual opportunities coupled with our prac- 
tical insurance experience have provided us with 
the solution. 

We always effect economies. 
JOSEPH FROGGATT 


President 








HOME LIFE INSURANCE CO. 


(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-seventh annual report shows insurance in force 
of $133,493,000, an increase during the year of $7,832,827. The 
Company paid the policyholders in 1916 $3,536,233 of which 
$628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are 
now $32,821,462. 

FOR AGENCY APPLY TO 
GEO. W. MURRAY, Supt. of Agts., 
256 Broadway, New York, N. Y, 








J.C. Hume, President L. D. Clancy, Secretary 





A Legal Reserve Company 
UP-TO-THE-MINUTE POLICIES 
ONE GENERAL AGENT WANTED IN INDIANA 
Home Office: Fletcher Trust Bldg., Indianapolis, Ind. 














FIDELITY-PHENIX 


FIRE INSURANCE COMPANY 
HENRY EVANS, President 
WHY ? 


is it wisdom for property owners to insure in the 
Fidelity-Phenix ? 


BECAUSE 


1. They will get scrupulously fair treatment. 


2. They will not be kept waiting for their money 
in case of honest loss but will receive cash with- 
out discount as soon as the adjustment is made 


3. A policy in the Fidelity-Phenix is backed by a 
company of large financial resources that does 
not indulge in petty practices nor stand on 
technicalities, but whose strength and reputation 
have been built up on a continuously successful 
experience of many years. 


BETTER BE SAFE THAN SORRY. 
HOME OFFICE 


80 Maiden Lane 
New York City 


PACIFIC COAST DEPT. 
Insurance Exch. Bldg. 
San Francisco 


WESTERN OFFICE 
137 So. LaSalle St. 
Chicago, Ill. 

















The WOMAN’S BENEFIT ASSOCIATION of the MACCABEES 


The Largest as well as the Safest and Best Fraternal Benefit Society for Women 
Original Woman’s Order on Adequate Rates 
The Following Benefits are Given 


Protection o ee of Life Sick Benefits for Wage Earners 
Protection MA Last Illness and Burial Benefits 
= yo Total and Permanent Disability at Hospital Service for Needy Siok 





Benefits Paid Since Organization, $14,206,958.63 
Reserve Fund, $9,861,104.83. 1916 Excellent Net Benefit Gain, 5,028 
As the Association Stands Today 


Number of Local Reviews...... 2,787 Total Hospital Beds Endowed . 78 

Net Gain from 1911-1916....... 39,893 Total Membership December 

Balance in ie Service and US Se ee 190,020 
ternal enekecesaus $134,744.23 TOAEEN FOES. .00cccccccccce $10,167,435.27 





ORGANIZED IN _ 1892 


MISS BINA M. WEST, MISS FRANCES D. PARTRIDGE, 
Supreme Commander Supreme Record Keeper 
Home Office Building, Port Huron, Michigan 





COMING WEST? 


Life Agents and others who contemplate leaving for the West this Fall are invited to 
correspond with The Great-West Life Assurance Company. 

With Headquarters at Winnipeg, The G eat-West Life has a very complete Western 
organization and the opportunities offered to capable canvassers at the present time 
are unique. 

The Country is prosperous, and there are many sections where profitable pioneer 
work may be done. 

Liberal contracts will be made with the right men. 


THE GREAT-WEST LIFE ASSURANCE COMPANY, Head Office, Winnipeg, Canada 





Why Complain about the high cost of living. Sell dis- 


ability insurance—Costs little—quickly 
sold—badly needed—pays a good renewal and provides a steady 


income. Write us today. 


FEDERAL CASUALTY COMPANY 
Detroit, Mich. 


Capital $200,000.00 Vv D CLIFF, President 
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September 6, 1917 


Tue SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounts to nearly one million annually, aver- 
aging 17,500 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
laneous insurance, are recognized as authori- 
ties in their particular lines, and some have re- 
ceived the endorsements of the United States 
Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
wide circulation for the information of the 
public, constituting more valuable SERVICE 
to the insurance companies than that supplied 
by any other insurance journal. 

Tue Spectator, established in 1868, is a weekly 
journal devoted to ery the best interests of 
trustworthy insurance of all kinds. The subscription 
— for the United States, Canada and Mexico is 


our Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


Entered at the New York Post Office as Second-Class Matter. 
THE SPECTATOR COMPANY 
PUBLISHERS 
Arthur L. J. Smith, Pres. Robert W. Blake, Sec’y 
135 WILLIAM STREET, NEw York 
Telephone, John 281, John 232 
WESTERN DEPARTMENT 


Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, Englan 


Copyright, 1917, by The Spectator Company, New York 
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A’ investigation into fire insurance 
cost and premium rates is being 
begun by the New York Insurance De. 
partment, primarily in relation to the 
situation in New York city. The in- 
quiry was started at the instance of the 
Board of Estimate and Apportionment 
of New York City, and Superintendent 
of Insurance Phillips has called for in- 
formation as to premiums, losses, com- 
missions and other expenses, not only 
in New York city, but in the balance of 
New York State and in each of the other 
States and Territories, for each year in 
the last decade. The preparation of these 
data will give company accountants occu- 
pation during the next two months, the 
information being required to be filed 
by November 1. While some of the items 
called for will be obtainable with com- 
parative ease, the amount of expenses at- 
taching to the business in each State, be- 
yond commissions, will have to be es- 
timated or apportioned in some manner 
not explained in the Insurance Depart- 
ment’s letter. The fire insurance busi- 
ness is based upon broad averages 
through long periods of time and over a 
large expanse of territory. For many 
years prior to and since the tremendous 
conflagration at San Francisco, the fire 
insurance companies experienced very 
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favorable results in that city; and the 
State of California, as a rule, has proved 
profitable for the companies. But the 
conflagration occurred, and the result 
was a huge loss in 1906, which has so 
affected the record of the State that its 
loss ratio for the last thirty-two years 
is about 94 per cent. When considera- 
tion is given to expenses and increased 
liabilities, it is apparent that the net out- 
come of the fire insurance business in 
that State in the last third of a century 
is a loss of well over $100,000,000, and 
this notwithstanding the fact that the 
loss ratio in the last ten years has been 
as low as 20.9 per cent and has not gone 
as high as 50 per cent. Even a normally 
profitable district may suddenly inflict 
the most extraordinary losses on the in- 
surance companies. 


ACCIDENT INSURANCE 


IE status of men who are in or are 
entering the military or naval ser- 
vice of the United States, in their rela- 
tion to companies writing accident and 
health insurance, is receiving serious 
consideration on the part of the compa- 
nies, aS no provision is made in the usual 
classifications of occupations for indem- 
nity for officers and men in the military 
and naval service of the country in time 
of war, and particularly while abroad. 
In fact, an army officer in field service 
or war service is classified as “not insur- 
able.” It is probable that the entrance 
into active military or naval service au- 
tomatically renders accident and health 
policies null and void. Some companies 
are now clarifying the situation by can- 
celing the insurance of their policy- 
holders who are in or are entering the 
military or naval service and declining 
to write policies upon those going into 
the service. Other companies are con- 
tent to attach riders to policies or re- 
newal receipts specifying that war risks 
outside of the United States are not cov- 
ered by such policies. As there is no 
reliable record of experience in these 
lines to guide the companies in the com- 
putation of proper extra premiums to 
cover war risks, they prefer to avoid 
possible complications and heavy losses 
by taking the steps outlined above. 
Most, if not all, of the casualty in- 
surance companies are declining to issue 
policies to men entering the military or 
naval service of the United States, and 
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Editorial 


are canceling policies held by such men. 
This does not indicate any lack of pa- 
triotism, but is purely for the purpose of 
securing the greatest good to the greatest 
number. Accident and health policies 
and rates do not contemplate nor pro- 
vide for injuries and diseases due to the 
effects of war, and experience is lacking 
which would enable the companies to 
compute additional premiums to cover 
war risks. Such policies are year to 
year contracts, therein differing from 
most life insurance contracts, which 
cover the term of life, and are, many of 
them, incontestable, after a year or two, 
for any cause, but must be carried to 
maturity if the regular premiums are 
paid. The assumption of war risks by 
the life insurance companies, in consid- 
eration of an extra premium, is also 
quite a different proposition from that 
faced by the casualty companies, as there 
is but the one contingency to be provided 
for. With due regard for the protection 
of the majority of their policyholders, 
the casualty companies deem it unwise 
to attempt to insure against the risks of 
war in their policies. The compensation 
scheme likely to be adopted by the Fed- 
eral Government, and which applies to 
all officers and men in the service, will, 
in most instances, offset the loss of acci- 
dent insurance. 


ACTUAL VS. EXPECTED MORTALITY 
IFTEEN years’ mortality experience 

is shown in the accompanying 

table, covering the years 1902 to 1916 
inclusive, and embracing fifty-three or- 
dinary and eight industrial companies. 
The average rate of actual vs. expected 
mortality was slightly higher for 1916 
than in the previous year, but shows an 
appreciably lower figure than the aver- 
age for the entire fifteen years. It will 
be noted that for the ordinary companies 
the amount expected to be paid out for 
death claims was $150,791,503, while 
the actual payments were only $103,876,- 
186, or but 68.86 per cent of the ex- 
pected, as compared with 68.40 in the 
previous year and 68.66 in 1915. There 
is, therefore, but a very slight variation 
apparent in the general average for the 
three years. This low mortality showing 
should be more than gratifying to both 
company managers and policyholders, in- 
asmuch as the savings from mortality 
constitute an important source for the 
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reduction of participating premium 
charges through the annual apportion- 
ment of surplus earnings. 

The table herewith is made up from 
the mortality section of the Gain and 
Loss Exhibit, which considers the fol- 
lowing items: On the credit side—ex- 
pected mortality on from 
which is to be deducted the reserves 
released by death, leaving the expected 
actual net mortality on insurance risk. 
The difference between the expected net 
mortality and the actual mortality is the 
saving effected, and this latter item di- 


insurance, 
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vided by the first gives the percentage 
of actual to expected mortality. 

The tabulation shows the yearly per- 
centages for a period of fifteen years, 
together with averages for the three five- 
year periods and for the entire period 
1902-1916 inclusive. The figures enter- 
ing into the compilation for the year 
1916 are given in detail, so as to show 
the method employed. For the year 
1916 ten companies show a mortality 
rate of less than fifty per cent of the ex- 
pected, while twelve others were under 
sixty per cent. The eight industrial 


PERCENTAGE OF ACTUAL T 0 EXPECTED MORTALITY —1002-1 1916. 








i eal ‘is i al one i 


| 
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COMPANIES. 1902 | 1903 1904 | 1905 
NS er reer 68.11} 65.61, 67.18) 65.99 
RUOREONN. 5025003056) Scceck eens] ccems 45.48 
RAMEE ADWO 808555 | cases) cosas) [esaend Saseee 
Bankers of Nebraska..........0  ....-}  weeee) ca eee 29.19 
DRE ociissentsel aierd® siacdl asasebr lates 
MOR: cas siteacinnsoleeisog 
Canada. . 


Central Life, lowa............ 
Columbian National........... 
Connecticut General.......... 


Connecticut Mutual........... 
Equitable, New York.......... | 
Equitable of Tawa .........../ 
Fidelity Mutua’. : 
Franklin Tife 
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Home, on York.. a 
SS Sa 
Kansas City Life.............| 
LaFayette Life............... 


Lincoln National.............. 
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Maryland. . . | 
Madediensits Mutual......... 





Michigan Mutual.............! 
Minnesota — .| 
Missouri State. . 
Mutual Benefit. . 
Mutual, New York... 


National of U. ms ae oe 
National Life. . Cava see 
New England................] 
| Sear | 
North American, Canada...... | 





Northwestern Mutual......... | 
Northwestern National........ | 
Pacific Mutual...............| 
Penn Mutual.. “Re ALS A Me 








69.01) 70.56) 64.51| 68.94! 65.46) 66.64) 65.84) 64.11} 72.68] 71.96 
28.75) 33.59) 44.31] 44.48) 4 54.93) 48.45] 48.81] 58.88) 64.32 
Risto sealed steelers 40.9 : . . 
34.20] 35.32! 30.60) 42.81) 36.07} 31.62) 31.81) 34.79] 44.15] 29.73 
| 42.78) 37.15) 43.52) 53.99] 38.31] 39.32 


76.10; 71.81] 62.60) 78.15) 56.33] 92.78] 89.58 
59.46) 57.27| 57.78) 60.25) 55.16] 72.40) 77.93 
45.20) 33.42] 23.86) 42.55) 37.97] 32.47| 38.02 
68.69) 44.79) 60.11] 65.43) 52.61/ 54.74) 63.02 

48.87] 53.49] 53.82} 49.41] 45.74] 69.21 


74.66) 76.85] 74.47) 71.18] 72.19] 62.40) 70.51 
87.58] 78.80) 86.58) 80.85) 73.75] 74.42| 76.57 
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companies show a slightly higher rate 
than for the previous year, but one, 
which from the nature of their business, 
is very satisfactory. 


Bourne’s Insurance Directory for 1917 

The new edition of Bourne’s Insurance Di- 
rectory, published in London, has just been 
issued. This work deals with the returns of 
all the life insurance companies operating in 
Great Britain, going into great detail and giv- 
ing the essential features of their statements 
for ten years. It also presents the two latest 
valuation summaries, tables of premium rates 
for all forms of policies, complete details of 


1916 AVERAGES 








1902 “1907, og 2 | 1902 
Expected Actual Ratio| to to 
1906 | 1911 | | 1916 1916 














4,768,260} 3,824,533) 80.20} 67.18) 67. 22| 70.96) 68.45 
387,421 209,580} 54.08] 37.11] 43. 2 54.91) 45.28 
146,178 47,473) 32.50) ..... 38.16) 43.88] 41.02 
504,289 178,675] 35.42) 31.69) 35.28) 35.18) 34.05 
322,797 135,218) 41.90) ..... 39.96) 43.41] 41.68 
919,212 634,491) 69.02) 71.52) 69.12) 77.17) 72.60 

1,739,427} 1,515,052] 87.12] 71.51) 61.51) 70.57] 67.86 


396,289 142,742} 36.02] 37.90) 38.36) 37.41] 37.89 
686,024) 317,542) 46.29) 50.91) 54.84) 58.13) 54.63 
970,174) 621,688} 64.08) 59.21] 47.33] 56.45) 54.33 


2,882,380) 1,836,515) 63.71) 79.76) 74.62) 68.00) 74.13 
16,554,196} 12,571,049] 75.96} 82.67) 84.87) 76.31] 81.28 





962,406 414,512) 43.07| 57.47) 48.42) 37.40) 47.76 
1,511,753} 1,373,698) 90.86) 72.17) 83.41) 87.08] 80.89 
69,590 20,509) 29.46) ..... 68.97] 57.04] 63.00 
1,316,499, 803,436! 61.05] 74.12) 79.00) 67.11) 73.41 
1,220,814) 791,664) 64.89) 70.27) 73.87] 65.05] 69.73 
"774,033 569,956] 73.63} 75.53! 74.31) 66.96] 72.27 
642,623 338,369} 52.64) ..... 50.97] 48.27) 49.57 
93,285 41,371) 44.35) ..... 35.65) 46.46) 41.05 
280,816! 133,349] 47.47) ..... 21.46) 40.58) 31.02 
687,967 573,713} 83.40] 75.74] 84.92] 82.06] 80.91 
120,969) 79,706) 65.93) 93.03] 56.55} 71.46} 73.68 
4,164,642; 2,696,667) 64.74) 68.72) 63.25) 65.41) 65.79 
581,631) 384,134) 66.04) 74.22) 82.98) 70.33] 75.84 
372,747, 253,730 68.07} 78.47) 76.60} 64.57) 73.21 
1,158,272 639,539] 55.22) ..... 76.60} 59.21) 67.90 
8,232,196 | 5,161,255} 62.70} 75.99) 63.35) 61.70) 67.01 


18,462,342) 13,979,421] 75.68) 77.13) 77.60] 74.37| 76.37 


950,645| 599,530) 63.07] 70.27) 62.03) 66.45) 66.25 
2,156,449) — 1,373,491] 63.68] 61.51) 64 25) 63.52] 63.10 
3,394,859) 2,137,986] 62.96] 69.88) 51.23) 61.38) 60.83 


25,673,800 18,211,820} 70.66} 76.16) 76.49) 73.11] 75.25 


477,343 | 420,116} 88.00} 60.57] 57.69] 60.59] 59.62 
15,324,193! 9,748,852| 63.63] 63.73] 57.15] 58.77] 55.93 
441,227) 253,596| 57.46] .....] 74.06] 63.96] 69.01 


1,550,165) 900,651} 58.06} 65.00} 60.25) 62.50} 62.58 
6,888,223} 5,286,949] 76.75} 66.80) 69.94) 74.15] 66.96 








Philadelphia Life............. See eos Bes Bok Gores Rene, eee ye | 74.84) 68.42] 63.86) 85.35) 62.60] 78.82 295,055|  '150,642| 51.051 ..... 71.63| 68.34] 69.98 
Phoenix Mutual. . ......| 60.93} 76.67| 73.02) 66.55] 63.12] 62.14] 66.64] 64.12] 67.49] 62.23) 75.67| 68.81| 61.04) 71.20 | 1,748,815| 1,015,998] 57.50} 68.06] 64.52] 66.84) 66.47 
Provident Life and Trust......| 53.19] 62.70] 50.17) 52.74] 52.89] 67.15] 53.60] 54.98] 50.28) 52.33) 58.98| 50.32] 46.20] 48.87 | 3,184,999| —1'611,262| 50.60] 54.34] 55.67| 50.99] 53.67 
MEd ci annie siiccick Sure ages 25.86] 76.39] 66.63) 58.36] 65.14) 70.30] 62.13] 57.92] 57.18] 53.45] 59.38) 59.46 569,902} 294,981] 51.74] 51.12] 62.77] 56.24] 56.71 
Reserve Loan............-... ee re Nee 17.82] 31.71] 52.13] 56.58] 31.07] 46.00| 55.52] 76.30} 66.85] 58.83) 60.84 262,779, 128,451] 48.84] 24.76] 42.26] 62.33] 43.12 
Royal Union................. aide tesco Ate | 50.17] 50.81) 55.11] 67.17] 62.79] 64.26) 54.64) 60.92) 53.95] 50.80] 66.87 352,244) 207,832] 59.00] 50.49] 60.79] 58.31] 56.53 
Security Life of America.......) 2...) 2....| 0.0... | 36.841 38.39] 46.69) 42.46] 36.52| 20.51) 41.37| 75.23) 65.19] 77.78] 32.36 172,476,  101,682| 58.94] 37.61] 37.51] 61.90] 45.67 
Security Mutual... ......| 71.66} 70.87] 84.81] 84.61] 91.76] 76.61] 80.24| 68.37] 78.54| 77.10] 80.93| 73.93] 49.58] 81.46 668,129} 544/116] 81.42] 80.74] 76.17] 73.46] 76.79 
State Life.. ......| 56.67] 63.02] 66.33] 58.87] 65.25] 68.36] 64.80] 51.88] 75.43) 66.92] 69.32| 66.88] 69.07] 55.13 904,178; 616,659] 68.20] 62.03) 65.48] 65.72] 64.41 
State Mutual, Mass. . ee 98.48] 79.62} 60.19) 78.76] 58.24| 71.47| 69.25] 66.53] 62.37| 59.90| 72.76) 58.41| 66.55 66.51 | 2,049,074) —1,462,651| 71.36] 65.26) 65.90| 67.12] 66.09 
Sun Life, Canada............. ss Ce eee eee 82.84] 92.95] 79.36] 67.79] 71.81| 76.53] 77.34] 69.45] 70.02] 73.41 | 2,335, 908) 1,916,819] 82.06] 82.84! 77.69] 74.46] 78.33 
MN 6 oss ins sess | 65.60} 81.67| 84.20] 93.42] 66.59) 66.85| 74.80) 69.02| 60.95| 70.03/ 60.34) 53.45) 53.81] 65.54 4,190,773, 2'487,661| 59.35} 78.30| 68.33| 58.50) 68.38 
Union Central................| 55.88] 57.28] 63.78] 54.99 63.66! 62.81] 62.13| 59.43) 58 8.26) 58.50| 61.04! 50.68] 55.20' 61.49 | 4,605,532| 2'819'957| 61.22| 59.12] 60.23] 57.93] 59.09 
Union Mutual..............-.| 72.35} 67.19} 70.06) 65.89] 69.64) 71.75] 69.35] 72.64) 76.30) 74.55) 71.52) 67.10) 65.10) 59.84 637,899 508,337| 79.70} 69.03) 72.92] 68.65} 70.20 
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surrender values and specimens of bonuses 
declared by the several companies. It is a 
comprehensive summary of the returns and 
prospectuses of the life offices, and contains 
a fund of information to be found nowhere 
else in so compact and convenient a form. 
The price of this work, which embraces more 
than goo pages and is bound in cloth, is $4.00 
per copy. Orders will be filled by The Spec- 
tator Company. 


Metropolitan Life’s War Rider 


The Metropolitan Life Insurance Company of 
New York has prepared a war rider for the at- 
tachment to policies of entering military or 
naval service, the extra premium for which is 
$37.50 per $1000. 


SUPPLEMENTAL AGREEMENT TO 
POLICY NO. 000 


Restrictions as to Military or Naval Service.— 
If within five years from the date of this policy 
the insured shall engage in military or naval 
service in time of war, the liability of the com- 
pany in the event of the death of the insured 
while so engaged, or within six months there- 
after, will be limited to the return of the pre- 
miums paid hereon, exclusive of any extra pre- 
mium paid for military or naval ‘service, less 
any indebtedness to the company hereon; unless 
before engaging in such service or within thirty- 
one days thereafter, or at the time of paying 
the first premium hereon, if the insured shall 
be then so engaged, the insured shall pay to the 
company at its home office in the city of New 
York such extra annual premium as may be re- 
quired by the company and shall pay an extra 
premium at the same rate annually on each 
anniversary of this policy, or within thirty-one 
days thereafter, during the continuance of such 
service. 

The first payment on account of such extra 
premium in each case where the insured en- 
gages in such service subsequent to the date of 
issue of this policy shall be the pro rata for the 
remainder of the current contract years. 

Within one year after the termination of the 
war the company will return such portion of 
the extra premium as in its judgment will not 
be required to cover the extra hazard. 

Any total and permanent disability provision 
contained in this policy shall become inopera- 
tive in the event of such service within five 
years, but shall be restored after discharge from 
such service on evidence of physical condition 
satisfactory to the company. 


No War Rider on Reinstated Policy 


The Atlantic Life has decided not to appeal 
from the ruling of Commissioner Button of 
Virginia, to the effect that it could not attach 
a war rider to a lapsed policy of Ernest H. 
Smith, Richmond newspaper reporter, as a pre- 
cedent to reinstatement. Instead it will let 
matters rest where they are and put the burden 
of the next move up Mr. Smith—so Commis- 
sioner Button has been informed by the com- 
pany. That the company would take this step 
was indicated a month or so ago. The policy in 
question, a $1500 twenty-pay life, lapsed for 
non-payment of a note given for a premium. 
Mr. Smith claimed that he mailed the check be- 
fore the due date, but it was not received by 
the company until a day or two later, it was 
said. He has not yet indicated whether he will 
take legal steps with a view of forcing com- 
Pliance with Commissioner Button’s ruling. He 
is now endeavoring to get a commission in the 
Army. 
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CONVENTION ADJOURNS 





Insurance Commissioners’ Meeting Dis- 
cusses Acquisition Cost 





EMORY H. ENGLISH CHOSEN PRESIDENT 





Current Topics Analyzed at Forty-Eighth Meet- 
ing—Summary of Papers Read 
[Special Report by a Staff Correspondent. ] 


ST. PAUL, Minn., September 1.—The closing 
session of the forty-eighth meeting of the Na- 
tional Convention of Insurance Commissioners 
was marked by a fraternal love feast following 
the election of the new officers. Jesse S. Phil- 
lips of New York was succeeded by Emory H. 
English of Iowa as president; R. J. Merrill of 
New Hampshire was advanced to first vice- 
president, while M. J. Cleary of Wisconsin was 
second vice-president. 


* te a * 


The executive committee was again put in 
charge of Joseph Button of Virginia as chair- 
man. Four members were re-elected, viz.: F. 
H. Hardison of Massachusetts, J. R. Young of 
North Carolina, R. B. Forsyth of Wyoming and 
Burton Mansfield of Connecticut. The two new 
members added are C. F. Nesbit of the District 
of Columbia and Jesse S. Phillips of New York. 


* * * * 


Emory H. English, the new president, is a 
native of. Polk county, Iowa, where he was 
born January 15, 1871. He has been connected 
with insurance supervision since July 1, 1914, 
when he was made Auditor of State for Iowa, 
and on January 1, 1915, was appointed the first 
Insurance Commissioner of the State. His 
business experience covers twenty-three years 
in newspaper work. He has served three terms 
in the legislature and was State printer for six 
years. Mr. English is married and has two 
sons. His address of acceptance on his election 
was modestly phrased and most warmly re- 
ceived. 

Kk + * ck 


The main business of the several sessions of 
this meeting seemed to be confined to the read- 
ing of papers, some of which were highly in- 
teresting and most forceful in the views ex- 
pressed. The topics selected or assigned were 
of great import to the business and gave much 
information to the several committees charged 
with consideration of the several topics dis- 
cussed. 


# * * * 


The question of acquisition cost in workmen’s 
compensation was most forcefully dealt with 
by George M. Turner, Deputy Insurance Com- 
missioner of Indiana. Those representatives of 
the agents and brokers who remained over 
after the hearing on acquisition cost on Mon- 
day were much pleased with the conclusions 
reached by the speaker, to the effect that ac- 
quisition cost could not be lowered, so far as 
the agents were concerned, without impairing 
the efficiency of the service rendered by them 


to the insured. 
* ue * ae 


The general run of committee reports were 
to the effect that matters were progressing and 
several of the chairmen intimated that definite 
results might be expected at the December 
meeting in New York. The trend of the work 
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of the convention in recent years has been to- 
ward concentrating the committee work at the 
winter and spring meetings, so as to be nearer 
the legislative period. 


* * * * 


One resolution which produced some debate 
was introduced by John C. Luning of Florida. 
It called for a report by insurance companies 
not later than May 1 of each year showing the 
commissions and expenses paid in the State to 
which should be added the _ proportionate 
overhead charges. The introducer said that he 
wanted to show the people of his State just 
what insurance cost them. Superintendent 
Chorn of Missouri explained the operation of 
a somewhat similar plan in his State, and the 
resolution was then referred to the committee 
on laws and legislation. 


* * * * 


Thirty-nine States and the Province of Mani- 
toba were represented at the convention, the 
largest attendance yet reported, and there was 
also an exceptional gathering of ex-Commis- 
sioners, company officials and other visitors, in- 
cluding several ladies. The official delegates 
were: C. B. Smith, Alabama; Mrs. E. G. Banta, 
deputy, Arizona; Claud W. Fairchild, Denver; 
Burton Mansfield, H. Pierson Hammond, act- 
uary, Connecticut; Chas. F. Nesbit, District of 
Columbia; John C. Luning, Florida; J. M. 
Hyatt, Idaho; J. A. Fairlie, actuary, Illinois: 
George M. Turner, deputy, Miles Schaefer, act- 
uary, Indiana; Emory H. English, Iowa; C. F. 
Thomas, Kentucky; Carey J. Wilson, Kansas; 
J. L. Croudon, deputy, Maryland; Frank H. 
Hardison, J. A. Peabody, deputy, Massachusetts; 
F. H. Ellsworth, Michigan; John B. Sanborn, 
Minnesota; T. M. Henry, Mississippi; Walter 
K. Chorn, Missouri; R. J. Merrill, New Hamp- 
shire; George M. La Monte, J. A. Froggatt, 
chief examiner, New Jersey; Jesse S. Phillips, 
H. D. Appleton, Deputy, Leroy Lincoln, counsel, 
New York; James R. Young, North Carolina; 
S. A. Olsness, North Dakota; W. H. Tomlinson, 
Ohio; T. J. McCombs, actuary, Oklahoma; Har- 
vey Wells, Oregon; J. Denny O'Neil, S. W. Mc- 
Culloch, deputy, Pennsylvania; Mr. Burling- 
hame, deputy; T. W. Buchanan, actuary, Rhode 
Island; F. H. McMaster, South Carolina; L, K. 
Arrington, Tennessee; J. G. Brown, Vermont; 
Joseph Button, Richmond; Frank T. Houghton, 
deputy, Washington; John S. Darst, West Vir- 
ginia; M. J. Cleary, Wisconsin; R. B. Forsyth, 
Wyoming, and A. E. Ham, Manitoba. 

Past Commissioners present included 
O’Shaughnessy, O’Brien, Hartigan, Preuss and 
Works of Minnesota, Barry and Winship of 
Michigan, Vorys of Ohio, McGivney of Louisi- 
ana, Revelle of Missouri, and Herbert, former 
deputy of Rhode Island. 

Among the numerous visitors noted were 
Louis F. Butler, president, and Wm. Bro- 
Smith, counsel, Travelers; Chas. H. Holland, 
manager Royal Indemnity, New York; Alfred 
Hurrell, associate counsel, Prudential; J. J. 
Brinkerhoff, actuary, Association of Life In- 
surance Presidents; W. H. Pierson, assistant 
secretary, New York Life; A. C. Hegeman and 
R. Henry Depew of the Brokers Association of 
New York; Thomas Daly, president Capitol Life, 
Denver; Paul Woolston, consulting actuary, 
Denver; John Morrison, president of Casualty 
and Surety Agents, Chicago; George D. Webb, 
Wade Fetzer and Clarence S. Pellet of Chicago, 
Fred L. Gray, Minneapolis; Thomas F. Daly, 
Denver; E. C. Warner, Buffalo; L. A. Wallace, 
and Ralph Folsom, New York; W. J. Williams, 
president Western and Southern Life, Cincin- 
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nati; H. §S. Nollen, vice-president Equitable 
Life, Des Moines. 


INTER-INSURANCE EXCHANGES 


Speaking of inter-insurance, Carey J. Wil- 
son, Superintendent of Insurance in Kansas, de- 
scribed the character of the organizations of 
exchanges and predicted a material expansion 
in this kind of protection. He emphasized the 
need for strict supervision of inter-insurance 
exchanges as a safeguard for the public. He 
said in part: 


Reciprocal or inter-insurance may be said to be a 
plan adopted by individuals, firms and corporations to 
provide among themselves indemnity against loss, as 
had already been done by New England factories 
through their factory mutual system. The method 
the-- adopted was different, but the mutual idea was 
preserved. They adovted the Lloyds plan of managing 
affairs through an attorney-in-fact, but are unlike in 
every other essential feature. Persons or firms in the 
same or similar industries, trades or callings protect 
themselves through an exchange of indemnity con- 
tracts. They select their manager, or attorney-in-fact, 
who usually resides at some convenient point. There 
is no company or association in the joint sense, and 
there is no profit contemplated or made; protection at 
cost being the end sought. 

Like every other system of insurance, inter-insurance 
has had its parasites and its leeches. The success of 
the well-managed exchanges has led to unhappy ex- 
periments. The wisdom of adopting sound faaotery 
statutes is generally conceded, but whatever the sys- 
tem, no legislative enactment will compensate for the 
lack of efficient and honest management. As you well 
know, a uniform bill was offered by the adjournment 
session of the Commissioners’ Convention which met 
in New Yorx city, December, 1912. So far as I can 
learn, that bill was the first one presented for general 
adoption by the Commissioners. 

The trend of progressive legislation in the different 
States since the enactment of the Kansas inter-insur- 
ance law in 1913 would seem to indicate a tendency to 
increase the minimum requirement of $50,000 for fire 
. insurance and $100,000 for employers’ liability and 
workmen’s compensation insurance. I think this in- 
crease in the cash requirements is a move in the right 
direction. This suggestion is not prompted by any 
unfavorable experience in Kansas, but the higher mini- 
mum will not only prove an additional safeguard for 
responsible exchanges, but also render more difficult 
the launching of exchanges by those unqualified to 
successfully manage affairs. Irresponsible concerns 
will work more injury to the legitimate exchanges 
than anything I know of. So far as I can learn, there 
has never been a failure of an exchange in any State 
where the Commissioners’ law is in effect and where 
the exchange has complied with the law. 

Inter-insurance is a special form of indemnity re- 
quiring separate and distinct treatment. Laws apply- 
ing to risk transfer companies cannot be made to apply 
with equal justice to risk exchange associations. Per- 
haps ninety per cent of the insurance laws now on the 
statute books have been enacted —y for the regula- 
tion of stock insurance companies and are entirely in- 
applicable to inter-insurance. 


PUBLICITY IN INSURANCE 


Insurance Commissioner James R. Young of 
North Carolina, in discussing ‘‘Publicity in In- 
surance,’’ went into considerable detail as to 
the possibilities of education through this val- 
uable medium. Commissioner Young pointed 
out the need for educating the public more and 
more fully as to the principles and practices 
of insurance in order to meet the oft-repeated 
statement that the public knows nothing about 
insurance. ‘Tell them about it,’’ says Com- 
missioner Young. A well-organized effort to 
educate the public would eliminate much of 
the friction between the public and insurance 
companies. “A healthy publicity,” said the 
speaker, ‘“‘is the best element in the training 
of good agents, in driving out of the business 
such as are a hindrance and disgrace to it. It 
is publicity that compels an agent to know the 
business, understand the contract he offers and 
sell the policies on their merits, as well as on 
those of the company, and makes it impossible 
to “take in’’ the public by withholding the in- 
formation that the proposed policyholder is 
entitled to have. No one who has experience 
in the business or has studied its principles can 
doubt for a moment that much can be accom- 
plished by publicity in soliciting business. It 
would help the assured by knowing and ob- 
serving the stipulations of his contract, and 
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make much easier, if not fairer, all adjust- 
ments. How it would tend to relieve, and in 
fact do away entirely with the too prevalent 
prejudice and distrust on the part of the gen- 
eral public may be easily calculated.” 

Commissioner Young alluded to the question 
of fire insurance rates and said that greater 
publicity is necessary along this line if the 
companies would avoid criticisms and com- 
plaints. The public knows nothing of fire in- 
surance rate making and has no means of 
understanding it, and hence is prone to 
suspect arbitrary rulings and price fixing. By 
judicious publicity this attitude could largely be 
overcome. The speaker pointed out the great 
value of the insurance press in the following 
terms: ‘“‘Much and very valuable publicity 
comes through the insurance press. The press 
is ever a great source of power and progress, 
and because of its opportunity has a great re- 
sponsibility. The insurance press well meas- 
ures up to it. That there are failures is to be 
expected; but I know of no journals devoted to 
one class of business that as a general thing 
so well stand for a full and free discussion of 
conditions. They can be relied upon for such 
publicity as will improve and aid the great 
and valuable work before insurance companies. 

“The power of publicity,’ said Commissioner 
Young, ‘‘would in all probability do much to- 
ward the limitation of agency appointments by 
eliminating the unqualified man from the field 
of agency activity.’’ Among other things, the 
speaker said: 


My idea is that publicity is not and will by no 
means prove a “cure-all;” but it will tend in a large 
degree to correct evils where they exist and remove 
prejudice based largely on a misunderstanding of the 
business and its conduct. It will call for a larger 
vision, better knowledge of and more efficient service 
from the companies and their representatives, espe- 
cially from those agents who come in contact with the 
public, whom they are undertaking to serve as policy- 
holders. 

I have not the time here, nor can I afford to trespass 
upon your patience, to go into all the ways in which 
publicity can be brought about or prove valuable in the 
insurance business, but I will endeavor to call your 
attention to some classes and conditions needing and 
affected by publicity, such as: 

The work of companies and their agents; 

The terms of contracts, as affecting soliciting or 
writing the business, compliance with or observing their 
requirements, and adjustments or arranging what is 
due under them; 

The prevention of fire waste and accidents; 

The work of insurance departments in supervision 
and the collection of license fees and taxes. 

If the health and accident insurance business is laid 
fairly before the people there must be, with a better 
knowledge, less trouble and friction. There is no 
reason for such friction in adjustments as these com- 
panies encounter, especially in the industrial classes. 
That whatever the companies do or attempt to do along 
the line of education is too often nullified by their 
agents or adjusters is well known. One bad or even 
careless agent or adjuster can do more harm in a com- 
munity by an overt act in destroying the confidence 
of the people not only in him and his company, but in 
the asa than can be repaired by months of hard 
work. 

It is publicity that has driven out of the market in 
most States companies with no character or idea of 
fairness, as well as the so-called limited policies, under 
which it is said a claim might be paid if the assured 
was in an iron safe at the time of the accident, or,-as 
one of our recent members has said, “‘if the accident 
had occurred on the 30th of February.” There is 
no doubt that many undesirable and unfair conditions 
heretofore found in the average health and accident 
policy have been eliminated—largely as the result of 
publicity. 

Contracts.—Is it not an element of good business 
for all insurance companies to require their repre- 
sentatives to know and understand the provisions of 
their contracts, explain, and if necessary teach them 
to their policyholders and customers? Publicity of 
this kind would, I believe, do much to improve the 
business and do away with much publicity of a charac- 
ter arising from prejudice and dissatisfaction, in many 
cases the product of ignorance. 

Fraternals—How much better would be the condi- 
tion ot fraternal societies to-day if —— had been 
given tree course in their past work. Would not very 
many, if not a large majority, of their troubles have 
been avoided? Suppose the officials and representa- 
tives of these societies had been frank with their mem- 
bership. am not singling them out for condemna- 
tion, for they have perhaps been about as frank as the 
leaders of some other classes of insurance under the 
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old methods of conducting the business. Suppose these 
fraternalists had used publicity in their work, telling 
their members that while it was proposed to give them 
insurance at cost, it must be at full cost, and would 
vary; that they might expect an increase of rates 
when it became necessary to pay losses, and not allow- 
ing their organizers to proclaim that there would never 
be an increase. Suppose in all their dealings through 
their lodges, addresses and literature, the membership 
had been kept advised of real conditions, and, when 
advances were proposed or made, the members_ had 
been told the truth as to whether the raise placed the 
society on an adequate basis or not. Suppose all offi- 
cials of these societies, like some of them, had thought 
more of the good of their members and their right to 
know the real condition of their society and less of the 
possible effect upon them and their terms of office. 
Suppose even the present-day publicity in this line had 
existed, would not many of the accumulated troubles 
have been avoided? Yet there is still room for an in- 
creased amount of publicity and frankness; and shall 
we not aid and welcome it? One trouble is, some of 
our fraternalist friends persist in charging, that all 
publicity is “knocking” and inimical. Some may be, 
but not all. Certainly, full and frank information is 
due the members of societies organized and conducted 
on a mutual basis under the banner of brotherly love! 


ACQUISITION COST DISCUSSED 


Speaking on acquisition cost in workmen’s 
compensation insurance, George E. Turner, 
Deputy Insurance Commissioner of Indiana, 
said: ‘Calling total commissions acquisition 
cost does not make them such.” 

The term is a misnomer. Though possibly 
vested with a public interest, commissions are 
matters of private contract. The purpose of 
proposed reductions by States in commissions 
is to reduce the premiums, but it is a question 
whether it will accomplish such an end. By 
limiting one item of the expense, without re- 
gard to income and outgo, the States cannot 
make the companies more solvent. Limiting 
acquisition cost would not, either, guarantee an 
improved or enlarged service to the public. 

Agents, particularly general agents, have ren- 
dered a great service in connection with the in- 
stallation of the compensation system. They 
have been advisers on the laws, as well as on 
compensation insurance. They have done much 
to allay the opposition that there was to the 
system. In States where insurance is optional 
agents are rendering signal public service in re- 
ducing the number of uninsured employers. 
When the agent secures the order his work is 
not done, though his pay ceases. He must serve 
in making the contract fit, in getting the rate 
down by improvements in the risk; he must help 
on claim settlements. The present system of 
administering compensation can never be suc- 
cessfully carried out without such personal 
service from a man on the ground. Whether he 
be paid by commission or salary, the service 
cannot be dispensed with. A reduction will not 
remove the question as to the justifiableness of 
an acquisition cost. 

A reduction will tend rather to eliminate good 
agents than poor, as argued by some, meaning 
an impairment of service. The agency system 
serves now to maintain a high standard of claim 
service by companies because agents will not 
stay with poor service companies. As long as 
the State, continued Mr. Turner, does not give 
companies employing agents a monopoly they 
have not the right to regulate agents’ commis- 
sions. Regulation of this kind by either statute 
or ruling is not a proper function of the State. 


WORKMEN’S COMPENSATION 


Frank H. Hardison, Insurance Commissioner 
of Massachusetts, presented a paper on the 
“Trend of Workmen’s Compensation Insur- 
ance,” in which he intimated that there was 
likelihood of a marked reduction in the cost 
of acquiring and maintaining this class of busi- 
ness in the not distant future. Should acquisi- 
tion cost not be reduced he intimated that there 
might follow an extension of the Ohio plan. 
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“If we all had faith in the Ohio plan,” said 
the speaker, ‘‘sufficient to secure its general 
adoption, and it should work elsewhere as well 
as its authors claim it does in Ohio, the expense 
of administration would be much reduced and 
the acquisition cost would become zero.’’ Com- 
missioner Hardison rehearsed the history of 
workmen’s compensation in this country, and 
alluded to the experience of Massachusetts, 
where there has been such keen competition 
between the stock and mutual companies, with 
the result that two investigating committees 
have been appointed to take the matter up. He 
referred to the recommendations of these com- 
mittees and the effect it had on the two classes 
of companies doing business in that State. He 
said that the mutual companies had kept ex- 
penses down, and that they had also kept rates 
at a low level. The speaker pointed out that 
there is a growing tendency toward the mutual 
system for workmen’s compensation insurance, 
and cited the following figures, showing the 
percentage of total earned premium in the 
workmen’s compensation business in Massa- 
chusetts for the years that such business has 
been carried on for both the stock and mutual 
companies: 


1912 1913 1914 1915 1916 
Stock companies... 70.74 71.29 68.91 67.04 61.28 
Mutual companies. 29.26 28.71 31.09 82.96 38.72 


“These figures,’’ said Commissioner Hardison, 
“tell their own story, whether we like it or not; 
whether we are mutual advocates or stock ad- 
vocates, or neither.”’ 

In considering the tendency as to expenses, 
Commissioner Hardison said that there may 
not be any increase in the ratio of expenses to 
premiums, but the actual dollars used have in- 
creased, and will increase so long as expenses 
are determined by a percentage of the premium 
and so long as the compensation of agents in- 
creases With every boost in rates. He illus- 
trated this point by citing a hypothetical case 
wherein the expense ratio was assumed to be 
$87.50 and the acquisition cost 17% per cent. 
In the case of a rate of $1 per $100 of pay-roll, 
the company gets 374% cents for expenses and 
the agent gets 17% cents for each $100 of pay- 
roll. Should this rate be increased from $1 to 
$1.50 per $100 of pay-roll the company gets 
56% cents for each $100 of pay-roll for expenses 
and the agent gets 26% cents, although the 
expense is no greater on account of the increase 
and the work of the agent no more, since the 
insurance is_ practically compulsory.” In- 
creased rates necessarily follow modifications 
in the law which are designed to increase bene- 
fits to workmen, and expenses and commissions 
go up at the same time. 

“So, while the fact is to-day that there is a 
trend towards an increase in the compensation 
of agents and brokers to the same extent as the 
increase in compensation benefits, I do not be- 
lieve this is a tendency which will long con- 
tinue,”” said Commissioner Hardison. 


FIRE INSURANCE SITUATION 


Fitz Hugh McMaster, Insurance Commissioner 
of South Carolina, delivered a paper entitled 
“Fire Insurance Situation.” The speaker dis- 
cussed the subject to some extent from the 
South Carolina point of view. Concerning the 
mortality of fire insurance companies, Commis- 
sioner McMaster said that from the latest in- 
formation available there have been organized 
from first to last some 1550 stock fire insurance 
companies in America, of which 250 are now 
living, 1300 having fallen by the wayside—a 
mortality rate of eighty-four per cent. ‘Surely 
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there must be something fundamentally wrong 
with a business which shows such a mortality,” 
said he. In further comment on this subject, 
the speaker said: 


WHAT KILLS NEW COMPANIES 


The dreadful mortality in small companies is ap- 
palling, 

We have become aware of the great disadvantages 
that the small company is under in respect to “Jumbo 
lines,” so called. 

Yet there is not sufficient American fire insurance 
capital to satisfy the demand of the insuring public. 
This has been made evident by the enormous amounts 
of reinsurance premiums which have annually been 
sent abroad. 

The statement was made at the committee hearing 
in New York that nearly $44,000,000 had been paid 
to reinsurance companies licensed in New York in 
1915; that whereas for the decade ending with 1916 
the total premiums of direct writing companies had 
increased only 33% per cent over the previous de- 
cade, premiums paid to reinsurance companies in- 
creased over 400 per cent—another element for the 
end of the small companies. 

lf there is not sufficient American capital in the 
business to meet our wants, and if the mortality of 
newly formed companies is so great, for it matters 
little unless it be in exceptional cases, whether the 
new company be large or small, the same trials afflict 
and the same fate portends, what is to be done? 

When the foreign companies withdrew from New 
Hampshire and remained out five years, some splendid 
local companies were built up which are an honor to 
thac State to-day. For the ten months that the board 
companies and their allies were out of South Caro- 
lina the receipts of the local companies increased 
from $81,252 to $467,869, and their ratio of losses de- 
creased from 78 per cent in 1915 to 35 per cent in 
1916, though, of course, the latter is subject to modi- 
fication due to the greater part of the premiums being 
written in the latter half of the year. But I am ad- 
vised the remarkable decreased loss ratios generally 
follow the withdrawal of companies from a State. In 
South Carolina, I believe, it was largely due to the 
elimination of about one-third of the agency force, 
and these were the least desirable. 

But who wishes to pass laws that will drive out the 
companies of other States? And such should not be 
necessary to give new companies a fair chance. There 
is some other solution. It is for this convention to 
find it. It as.not even within the scope of this paper 
to deal with this phase of the matter. And though 
it has not been approved by a very excellent com- 
mittee of this convention, I can but believe that the 
principles declared in the thoughtful paper by Super- 
intendent Nesbit, of the District of Columbia, last 
year, are involved in the solution, fortified as they 
are by the figures given by him and the mutual in- 
surance costs to be found on all sides. 


Life Insurance Transactions of 1916 

The total figures of more than 240 life in- 
surance companies, including ordinary and in- 
dustrial companies, which reported to the va- 
rious State Insurance Departments in 1916, are 
given in the accompanying table. The figures 
are given in detail, under the headings of in- 
come, expenditures, assets, liabilities and 
policy account. It should be noted that under 
the heading of liabilities the item of dividends 
unpaid includes those apportioned for the cur- 
rent year, while the amounts so reported as set 
apart for distribution in subsequent years are 
carried into surplus account. The tabulation 
is divided so as to show the aggregates of 
ordinary and industrial companies separately. 

The twenty-eight industrial companies in- 
clude those organizations which transact a 
considerable portion of that class of business. 
The policy account, however, covers only the 
industrial business of those organizations, as 
the ordinary business is included under the 
heading of ordinary companies. 

The table is made up from The Compen- 
dium of Official Life Insurance Reports for 
1917, which contains complete statements of 
the several companies for last year, together 
with gains over 1915 and a large number of 
percentages. Copies of this work should be 
in the hands of every field man, and may be 
obtained from The Spectator Company, 135 
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William street, New York. Price, $3 per copy, 
bound in flexible leather. 

Aggregates of the financial standing and 
business for 1916 of 241 ordinary and indus- 
trial companies are as follows: 






































Ordinary Industrial 
Number of Companies....... 213 238 
po eee ere 48,906,990 5,857,742 
Income. 
New Premiums............. 92,324,990 19,075,810 
Renewal Premiums......... |  @469,930,717 253,914.519 
Received for Annuities... .. . 10,396,278 2,341,446 

_ Total Premium income. . 572,651,985 275,331,775 
Dividends, Interest, etc...... @190,985,921 50,658,671 
Received for Rents.......... 8,416,288 3,302,887 
All other Receipts.......... 14,609,894 1,902,907 
Total Int. and other Income. . 214,012,103 55,864,465 

Co eee 786,664,088 331,196,240 
Expenditures. 
Paid for Death Losses...... . 179,911,345 76,499,389 
Paid for matured Endowments 56,779,801 6,753,694 
Annuities Paid and Disability 7,745,828 1,373,584 
Paid for Surrendered, Lapsed 

and Purchased Policies. .... 99,740,034 12,296,941 

Dividends to Policyholders. .. 100,867,621 24,418,038 
Total Payments to Poli- 

LU eee 445,044,629 121,341,646 
Dividends to Stockholders. . . 4,620,573 528,503 
Commissions, Salaries and 

Traveling expenses of Agents 76,233,401 52,668,448 
Medical fees, Salaries and 

other charges of employees.. 24,172,350 12,916,677 
All other Expenditures. ..... a37,831,349 17,042,071 

Total Expenses, etc..... 142,857,673 83,155,699 
Total Expenditures. .... 587,902,302 204,497,345 
Excess of Income over Ex- 
POMIUHES. 5. ooo cece 198,761,786 126,698,895 
Assets. 
Real Estate owned.......... 126,926,194 47,038,588 
Real Estate Mortgages. ..... 1,435,507,477 457,100,439 
ee, ere 1,748,427,908 560,790,738 
Stocks owned. ............. 71,814,999 11,549,249 
Collateral Loans............ 12,082,231 2,883,478 
Premium Notes and Loans... 695,697,199 89,879,365 
Cash in Office and Banks... .. 86,829,456 22,804,967 
Net Deferred and Unpaid 

be ee 56,850,306 22,082,487 

All other Assets............ 468,605,875 18,736,527 
Total Admitted Assets...| 4,303,741,645} 1,232,865,838 
Items not Admitted..... 24,723,938 6,000,119 

Liabilities. 

ORO cas cans ccaxe sas 3,562,633,015| 1,091,024,019 

Losses and Claims not Paid.. . 28,945,311 4,317,261 

Claims Resisted............ 2,078,443 389,766 

Dividends Unpaid.......... 117,342,896 28,893,303 

All other Liabilities. ........ @112,730,452 20,503,558 
Total Liabilities. ....... 3,823,430,117} 1,145,127,907 

Surplus to Policyholders (in- 

cluding capita]l)........... 480,311,528 87,737,931 

Policy Account. 

New Business written and 

I a eee ee eae ee 

BR how ece ecwacaxs 1,749,361 6,905,444 
PI ivicsdacuncess 3,213,091,791 998,944,930 

Whole-Life Policies in Force.| 13,582,986,343) = ........ 

Endowment Policiesin Force.! 3,914,915,117) —......... 

All other Poliviesin Force....| 2,370,368,965) == ........ 

Total Insurance in Force. 
ROME ose seesncesecuas 10,698,452 35,674,683 
TI i ncneeinae hers 19,868,270,425;} 4,811,041,900 

Total Assets (including not- 

admitteditems).......... 4,328,035,583| 1,238,865,957 
Total Surplus (including not- 

admitted items).......... 505,035,466 93,738,050 











a Where the various ite ns of a few co nDaaies’ statements 
have not beea classified, the total amounts have been included 
in these aggregates. *Including ordinary business of industrial 
companies. 


Missouri State Life’s Club Meeting 


The Missouri State Life’s silver anniversary 
was celebrated recently by its $100,000 Club at 
Yellowstone Park with the greatest convention 
ever held. 

The convention opened Wednesday morning, 
August 14, with election of officers, as follows: 
S. M. Powell of Little Rock, Ark., president; 
R. C. Newman of St. Louis, Missouri, first vice- 
president; Otis J. Backenstoce of Tulsa, Okla- 
homa, second vice-president; W. J. Behrens of 
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Abilene, Texas, third vice-president; L. R. 
Schuster of El Paso, Texas, fourth vice-presi- 
dent; J. T. Timberlake of Nashville, Tenn., fifth 
vice-president, and J. J. Moriarty of St. Louis, 
secretary. 

Following the election of officers of the club, 
an address of welcome was made by John G. 
Hoyt, president of the company. Mr. Hoyt spoke 
of the wonderful progress the company has made 
and the plans he had in mind for its future pro- 
gress. P. M. Harper, general agent of the com- 
pany at Memphis, Tenn., followed Mr. Hoyt with 
a brilliant and interesting talk on ‘‘Life Insur- 
ance and Its Phases.’’ Other members of the 
club who made noteworthy addresses were as 
follows: 

H. C. Vaiden, “Selling the Farmer Life Insur- 
ance’; Marion Rich, ‘“‘What We Are Doing in 
the Carolinas’; H. F. Vandiver, ‘““‘The Good of 
Life Insurance’; W. H. Patterson, ‘‘Agency Or- 
ganizaton”; W. O. Andrews, ‘‘Big Business in 
Life Insurance’; H. E. Mayer, ‘“‘Closing on First 
Interview’; W. J. Behrens, ‘““How to Build and 
Keep a General Agency”; Leo R. Schuster, ‘‘En- 
larging One’s Clientele’; S. M. Powell, ‘“‘New 
Club Membership.” 

The convention this year was conceded by all 
as the greatest ever held, both from a scenic 
and business standpoint. 

Just before leaving, the members of the $100,- 
000 Club pledged Club President S. M. Powell 
$37,000,000 of new business for the 1917-1918 
club year. 


Equitable Life of Iowa 


The ninth annual convention of the agency as- 
sociation of the Equitable Life of Iowa was held 
at Des Moines August 14-17. 

One of the outstanding features of the 1917 
convention, particularly emphasized by the cele- 
bration of the fiftieth anniversary of the com- 
pany, was the attendance of Frederick M. Hub- 
bell, holder of policy number one, issued by the 
company early in the year 1867, who was the 
founder of the Equitable Life of Iowa and who 
is now active as chairman of the board of 
trustees. Mr. Hubbell is seventy-seven years of 
age and is the grandfather of Frederick Wind- 
sor Hubbell, treasurer of the company, who has 
joined the Army. A wave of patriotic enthusi- 
asm swept the convention when, on the morn- 
ing of the first day’s session, Mr. Hubbell 
mounted the platform in his army uniform and 
filled his part in the programme with an address 
on “Our City.’’ In his honor the convention de- 
cided to make September Frederick Windsor 
Hubbell month and make a special effort to 
produce more business than in any previous 
month in the company’s history. 

The following officers were elected: Presi- 
dent, H. W. Stanley, Wichita, Kan.; first vice- 
president, C. L. Barbee, Kansas City, Mo.; sec- 
ond vice-president, A. D. Wallis, Philadelphia, 
Pa.; secretary, M. C. Nelson, Decatur, IIl.; 
treasurer, W. H. Diehl, Jackson, Mich. Execu- 
tive committee—P. M. Ray, Waterloo, Ia.; D. H. 
Jackson, Youngstown, Ohio; W. B. Pace, Louis- 
ville, Ky. 

During the first six months of the current 
year $3,611,766 of new business was secured by 
the agents of the Equitable Life of Iowa from 
old policyholders, covering 1414 policies of an 
average size of $2544 each. The average size of 
all policies issued during this half-year period 
was only $2040, hence the policies placed upon 
the lives of those already policyholders aver- 
aged fully 25 per cent larger in size than the 


THE SPECTATOR 


average of all policies written. This is a strik- 
ing illustration of the value of keeping in touch 
with old policyholders and rendering them at 
least occasional service. 


Insurance Bill Reported 

WASHINGTON, D. C., September 4.—After 
having made a number of amendments in the 
measure, the House committee on inter-State 
and foreign commerce has reported the military 
insurance bill, and it will be passed with as 
little delay as possible in the attempt of Con- 
gress to adjourn within a month . 

Practically the only important amendment 
made, however, is that decreasing the amount 
of insurance a soldier may take out from $10,000 
to $5000. The committee made no reference to 
any of the amendments to explain their reasons 
for making the changes, contenting themselves 
to listing the amendments and_ explaining 
briefly the objects of the bill. 

Coincident with the reporting of the bill, 
George E. Ide, chairman of the insurance men’s 
committee appointed by Secretary of the Treas- 
ury McAdoo to help frame the bill, made a 
statement explaining the attitude of insurance 
companies toward the measure. 

The amendment of the house committee on 
inter-State and foreign commerce, reducing the 
limit of optional insurance in the military in- 
surance bill from $10,000 to $5000, does not meet 
with the approval of the President, who has 
asked the committee to return to the original 
limit. 

The President, in a letter to Chairman Adam- 
son of the committee, expressed his regret that 
the change had been made in this section of the 
measure, and his hope that the $10,000 limit 
would be restored. He characterized the meas- 
ure as a whole as one of the most admirable 
pieces of legislation that has been proposed in 
connection with the war, and earnestly urged 
its adoption, 


Changes in Metropolitan Life 

The Metropolitan Life of New York has an- 
nounced the appointment of Frank L. Bashore 
as manager of the farm loan division. Mr. 
Bashore was formerly vice-president of the 
Maxwell Investment Company of Kansas City, 
Mo. 

Another change in the company is the resigna- 
tion of Luther B. Little as publicity manager 
and supervisor of publications to become pub- 
licity manager for John Purroy Mitchel in his 
mayoralty campaign. James V. Barry, assist- 
ant secretary of the Metropolitan, has taken 
Mr. Little’s place. Mr. Barry is widely known 
to insurance men throughout the country. He 
was at one time Insurance Commissioner of 
Michigan, of which State he is a citizen. Mr. 
Barry has won an enviable place as an im- 
promptu speaker on all occasions. His knowl- 
edge of insurance and his acquaintance with 
those who conduct its affairs thoroughly equip 
him for the task to which he is now assigned. 


Gary National Life Progressing 

Wilbur Wynant, general manager of the Gary 
National Life, which is being organized at 
Gary, Ind., says that the company is making 
rapid progress with its organization, which is 
now nearing completion. Application for 
license to operate will be made about October 
1, as the first $100,000 of capital has been prac- 
tically all subscribed. A full line of up-to-date 
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policies will be put on the market, with total 
abstainers’ contracts as a specialty. In the 
present temperance wave, it is not to be doubted 
that the abstainers’ contracts should prove 
popular. 


San Jacinto Life Agents Meet 

A large attendance characterized the two-day 
convention of the agents of the San Jacinto 
Life at Beaumont, on August 22 and 23. While 
some of the time was devoted to the discussion 
of business topics, most of the convention was 
given over to a general good time in the way 
of automobile trips, outings, boat trips and a 
banquet. 

The guests were much grieved to learn that 
President H. M. Hargrove had been called to 
Waco on account of a death in his family, and 
all expressed the deepest sympathy for him in 
his hour of bereavement. In the absence of 
President Hargrove, Ed Poggi, vice-president 
of the company, became the master of cere- 
monies; and he proved an efficient host, for all 
agreed that the occasion was one of the best in 
their lives. Prizes were awarded to the leading 
producers in a contest for new business. Vice- 
President Poggi announced that the thirty-day 
competition had resulted in the production of 
$510,130 of new business. The convention closed 
with a banquet, at which the speakers sketched 
the career of the company and praised the work 
of H. M. Hargrove, who founded the company 
and is responsible for its growth and prosperity. 


Life Notes 


—The German Brewers and Coopers Sick Benefit 
Society of Brooklyn has decided to discontinue busi- 
ness. 

—C. C. Eisemann has resigned as superintendent of 
agents for the Lutheran International Insurance Com- 
pany from September 15. 

—The New York Life announces that term insur- 
ance will be written hereafter only under strict limita- 
tions, for small amounts and on gilt-edged risks. 

—The United States Senate, considering the last 
war revenue bill, has accepted the elimination of the 
House provision, imposing a tax of eight cents per 
$100 on life insurance policies. 

—Insurance Commissioner Phillips of New York 
has notified fraternal insurance societies that their 
licenses in New York will be revoked if they write 
whole-family insurance in any other State. 

—Jesse R. Clark, president of the Union Central 
Life, Cincinnati, and Mrs. Clark, made a motor trip 
through the East recently. They visited their son, 
Lieut. Philip G. Clark, Tenth Connecticut Field Artil- 
lery. 

—Francis R. Stoddard, Jr., Second Deputy Superin- 
tendent of Insurance in New York State, in charge of 
the New York office, and major of anti-aircraft artil- 
lery of the State of New York, has gone to France on 
a special military mission for the War Department. 


—The National Fidelity Life Insurance Company 
of Sioux City, Ia., favors its friends with an at- 
tractively illustrated folder setting forth many of the 
points of interest in its home city. The National 
Fidelity Life is known as ‘The Character Company.” 


—The annual meeting of representatives of the 
Peoples Life Insurance Company of Frankfort, Ind., 
was held on August 16 and 17. The meeting was one 
of inspiration and interest, several clubs having been 
organized among the writers of $200,000, $150,000, 
$100,000, $75,000, $50,000 and $25,000 yearly. 

—The H. J. Heinz Company of Pittsburg has taken 
more than $2,000,000 of insurance on the lives of 
over 3000 employees, the premiums to be paid entirely 
by the Heinz Company. The amounts on individuals 
range from $250 for employees of two months’ stand- 
ing or longer to $500 on employees having served five 
years or longer. 
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September 6, 1917 


CASUALTY, SURETY & 
MISCELLANEOUS 


MEETING OF ACCIDENT BOARDS 
ENDS 


Compensation Methods Described—Lump- 
Sum Settlement Criticised—Election 
of Officers 


[Special Report to THE SPECTATOR] 








The International Association of Industrial 
Accident Boards and Commissions devoted one 
meeting to claims, with special reference to 
lump-sum settlements. Wm. M. Smith, chair- 
man of the Michigan Industrial Board, presided. 
He declared himself against lump settlements 
and commented upon the need for uniform re- 
quirement as to reporting accidents. 

F. M. Wilcox of Wisconsin read a paper writ- 
ten by C. H. Crownhart, chairman of the Wis- 
consin Industrial Convention, which opposed 
lump-sum settlements. He declared such set- 
tlements appealed to the cupidity of the injured 
workmen and that the insuring companies took 
advantage of it. His references to insurance 
companies were far from flattering. Their 
methods were those of long-distance efficiency, 
delay in making payments with the single ob- 
jective in view of reducing expenses and of thus 
yielding increased dividends. Although deny- 
ing any purpose in attacking the methods of 
the insurance companies, his speech was largely 
directed to contemptuous reference to them. 

F. J. Donahue, a member of the Massachu- 
setts Industrial Accident Board, described 
the methods followed by Massachusetts. On 
the whole, his board was opposed to lump set- 
tlements to widows, while as to minors they 
exercised considerable latitude. W. J. French, 
member of the industrial accident commission 
of California, told how claims were adjusted in 
that State. The policy of California was to de- 
cline lump-sum settlements, although exceptions 
were made. Mr. French declared that it was the 
intention of his commission to engage a welfare 
manager whose principal duty it would be to 
find the true vocation of the man so injured that 
it was necessary for him to seek employment in 
other lines. A. A. McDonald of Oklahoma In- 
dustrial Commission said that his State was op- 
posed to lump‘settlements on general principles, 
but that exceptions were occasionally made. 

Miss Anderson, who is in charge of the com- 
pensation department for the State of Wyoming, 
told of the methods followed in that State. The 
judge of the district acted as arbiter of award, 
which proved satisfactory in practice. ‘ They 
feel, however, the need for more inspectors. 
They had paid many lump sums in settlements 
probably because it was the easiest method of 
disposing of the cases. No reserves were set 
aside to provide for future payments. 

J. M. Wilson, chairman of the industrial in- 
surance department of Washington, F. W. Arm- 
strong, vice-chairman of the Workmen’s Com- 
pensation Board of Nova Scotia, and C. H. Vor- 
rill, chief statistician United States Employees, 
Compensation Commissioner, also contributed 
to the discussion. 


Insurance Man Is Champion Fisher 


Jonah was some fish-story teller in his day. 
He has had many imitators since, but Ernest W. 
Brown, secretary-treasurer of the Inter-State 
Business Mens Accident Association of Des 
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Moines, has outdone all fish-fiction writers, past 
or present, and has proved the truth of his fish- 
ing ability by actually producing the fish. 

Lying in state in the lobby of the Brown hotel 
in Des Moines, of which Mr. Brown is the pro- 
prietor, is a giant saw fish, which was hooked 
by him just off Port Aransas, Texas, on May 23, 
1917. 

In order that Mr. Brown’s insurance friends 
may see this prize catch with their own eyes. 
Mr. Brown has issued invitations to a large 
number of his competitors throughout the 
country. That all of his competing Nimrods are 
turning green with envy goes without saying. 
The monster is the largest ever landed by a 
landsman, and makes the ordinary seven- or 
nine-foot shark look like a baby. 





International Claim Association 

The convention of the International Claim As- 
sociation closed on August 29 with reports and 
the election of officers. The report of the com- 
mittee on credentials showed the association to 
be gaining in membership. There are eight new 
members, making a total membership of eighty- 
two companies and associations. 

The executive committee report contained a 
recommendation for the election of J. C. Rosen- 
berger of Kansas City as an honorary member 
of the association. This recommendation met 
with the unanimous approval of the association. 
It was also recommended that $100 be donated 
to the Red Cross, which sum was appropriated, 
and that the Claim Association join the Insur- 
ance Federation. Both of these recomménda- 
tions were promptly adopted. Bayard P. Holmes 
read a report of the bureau and reviewed its 
transactions of the past year. 

The new officers are: President, W. T. Grant, 
secretary of the Business Mens Accident Asso- 
ciation, Kansas City; vice-president, James G. 
Madigan, manager of claims, Great Eastern 
Casualty Company, New York; secretary, L. P. 
Gregory, assistant secretary of the Reliance 
Life, Pittsburg; treasurer, F. L. Templeman, 
superintendent of claims, Maryland Casualty 
Company, Baltimore; re-elected librarian, Bay- 
ard P. Holmes, of Hooper-Holmes Bureau; re- 
elected executive committee—chairman, Dr. 
W. J. Gahagan, New York; members—F. D. 
Harsh, Des Moines; J. J. Dorn, New York; D. N. 
Case, Hartford; Elmer Loucks, Des Moines. 


Indemnity Company of America 

A company to write complete automobile 
coverage, including fire, theft, liability, property 
and collision, has been organized in St. Louis 
under the corporate title of the Indemnity Com- 
pany of America. It has a capital of $200,000 
and surplus of like amount, all of which has 
been paid in without a cent of promotion ex- 
pense, and even the fees and expenses incidental 
to organization have been paid without en- 
croaching upon the surplus. The directorate 
embraces some of the wealthiest people in St. 
Louis. Charles W. Revelle, former Insurance 
Commissioner of Missouri, has been actively 
identified with the organization. 








General Casualty and Surety Company 

License has been issued to the General Casu- 
alty and Surety Company of Detroit, Mich., and 
within a short time an active campaign for busi- 
ness will be under way. The company was orig- 
inally chartered as the Manufacturers and 
Trades Casualty, with an authorized capital of 
$150,000 and surplus of similar amount. Subse- 
quently the name was changed and the capital 
increased to $500,000 and $500,000 surplus. Some- 
thing above $400,000 of capital and surplus has 
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been sold, of which over sixty per cent has been 
paid in cash. The company will confine its oper- 
ations to Michigan until all the stock has been 
sold, underwriting the more desirable classes of 
workmen’s compensaticn, public liability, auto- 
mobile and commercial health and accident. 
Officers of the company are: Elmer H. Dearth, 
president; H. Leonard Walton, Herbert E. John- 
son, George T. Calvert, vice-presidents; B. 
Frank Bushman, secretary and treasurer; Pres- 
ton M. Hickey, medical director, and Ralph B. 
Wilkinson, general counsel. 

Casualty Notes 

—A. T. Roddy & Co, of Des Moines are now general 
agents for the Ocean Accident and Guarantee of 
London. 

—C. S. Kingsbury succeeds Raymond Daniel, re- 
signed, as secretary of the Insurance Federation of 
Georgia. 

—The Physicians Indemnity Company of Fort Scott, 
Kan., has been organized on a mutual basis. Oscar 
Rice will be its general manager. 

—The National Accident Insurance Company of 
Lincoln, Neb., is planning to increase its paid-up capital 
from $65,000 to $100,000 preparatory to seeking ad- - 
mission to other States. 


—The Georgia Casualty of Macon has appointed two 
general agents in North Carolina. Phil R, Carlton, 
Inc., is the representative at Greensboro, while J. 
Southgate & Son are agents at Durham. 


—William Sleetor Granlees, connected with the 
claim adjustment bureau of the Commercia! Casualty 
of Newark, N. J., is receiving congratulations on his 
marriage to Elinor Kennedy Jackson on Saturday, 
September 1. 

—A liability underwriter who is capable of applying 
the industrial rating schedule and who is familiar with 
modern accident prevention work will find an oppor- 
tunity to his advantage by communicating with the 
party who advertises in another column. 


—A deal is pending whereby the Great Western 
Accident of Des Moines proposes to reinsure the out- 
standing business of the Missouri Business Mens of 
St. Louis, which is in the hands of the Missouri In- 
surance Department for liquidation. 

—Dana Malone, former Attorney-General of Massa- 
chusetts and one of the receivers of the New England 
Equitable, was killed recently as the result of a fall 
from his horse. David I. Walsh, former Governor 
of Massachusetts, is appointed to take Mr. Malone’s 
place in the receivership. 


—Barney Lowentritt, representative of the Mary- 
land Casualty Company at Pittsburg, was badly in- 
jured by being crushed between an elevator floor and 
the ceiling at the Hotel Statler, Cleveland, recently. 
He stumbled as the car started and was thrown against 
the floor facing apove before the operator could stop 
the elevator. 


—The Travelers announces that Alvin C. Bonnet, 
who has been a special agent at Detroit, has become 
manager of the compensation and liability departments 
and for the Indemnity Company at Columbus, Ohio, 
succeeding Irvin Fox, who will remain with him for 
a week or ten days. The Columbus office of the 
Travelers is in the Hayden building. 

—The Insurance Year Book for 1917, issued as 
usual in a red book for fire and marine and a blue 
book for life, casualty and miscellaneous, has just 
been received. The book is published by The Spec- 
tator Company of New York and is_ recognized 
throughout the entire insurance business as one of the 
best reference books te be had. The volumes sell at 
$7 each—The Weekly Underwriter. 

—The Iowa State Traveling Mens Association an- 
nounces that it will continue the insurance of its 
members who enlist in the Federal service until such 
time as they may leave the borders of the United 
States or Canada, subject to the by-laws of the asso- 
ciation. The membership of any person which has 
lapsed or been canceled on account of military ser- 
vice may, upon proper application, be.reinstated, as 
provided in the by-laws. 
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Investigation of Fire Insurance Rates.— 
The announcement that the Insurance Depart- 
ment proposes to investigate the fire insurance 
rates and general experience of the companies 
for ten years has not caused any additional 
hilarity among the fire offices in this city. The 
companies will submit, although many of them 
protest that it is a very awkward time to make 
such a call on the companies, because of the 
vacation season and short-handed help, depriv- 
ing the companies of their full working power. 
The call includes returns of premiums and 
losses and actual expenses in each State and 
in Canada. It means a report of commissions 
paid for business in these localities and a 
separate return for New York city, Brooklyn, 
Bronx and Boroughs of Queens and Rich- 
mond. It is doubtful if the returns of the 
companies can be furnished within the stipu- 
lated period of sixty days. 

Brooklyn Premiums.—The Brooklyn Fire 
Patrol returns for the first half of the year 
show a steady increase in the receipts in vary- 
ing proportions. The decreases affect the Ger- 
man companies and reciprocal offices, but on 
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the whole Brooklyn is picking up in spite of 
pier and sugar refinery losses since last 
January. 

A Canadian Loss.— The Dominion of 
Canada gave the city companies a varied loss 
on a canning factory recently. The total in- 
surance involved was $4,700,000, and the loss 
is estimated at ten per cent. The English com- 
panies were caught for large totals, and some 
of our Hartford friends named for sums 
ranging from $50,000 to $475,000 each, and the 
English Lloyds for similar lines. Luckily they 
can all stand it without fear. 

R. P. Barbour on Executive Committee.— 
Robert P. Barbour, who took a very active 
part in the organization of the Insurance So- 
ciety of New York and was its first secretary, 
becomes a member of its executive committee, 
succeeding the late Waldemar J. Nichols. Mr. 
Barbour is general agent for the North British 
and Mercantile. His many friends in insur- 
ance circles will be pleased to learn of this 
honor having been conferred upon him. 


What Does Marine Mean?—A story used 
to be told of a Southern agent representing the 
old Springfield Fire and Marine who wrote a 
policy on a marine cotton shipment from his 
home to New Orleans. The company tele- 
graphed to have it canceled instantly, as they 
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did no marine business. The agent answered, 
“What does marine in the name of your com- 
pany mean?” The joke was that the risk had 
ended without loss before the company’s tele- 
gram! The story is that the agent collected 
the premium and the company refused to re- 
ceive it, but what became of the money is un- 
known. We revive the story now on account 
of a similar inquiry in this city concerning a 
company here which uses “marine” without 
accepting business of that sort. 


Policy Deliveries Slow.—The brokers com- 
plain that never was there a time when their 
acceptances were so slow in passing from 
binder to policy delivery as the present. The 
reasons given are that between the draft and 
the volunteers depleting the office forces and 
the vacation of employees, everybody is be- 
hind hand in the work. This is true of nearly 
every office, and includes a choice few who 
have in the past earned a reputation for prompt 
delivery. The brokers complain that their own 
vacations are hindered materially by the delay 
in their offices. 


CHICAGO AND THE WEST 


P. J. V. McKian Makes Change.—P. J. V. 
McKian, for a number of years associate 
editor of the Insurance Post, has been ap- 
pointed agency superintendent for the monthly 
payment department of the Chicago Bonding 
and Insurance Company, from September 1, 
with headquarters at the home office. Mr. 
McKian has had considerable experience in 
casualty insurance, having in the past been con- 
nected with several companies, and at one time 
serving as treasurer of the American Associa- 
tion of Accident Underwriters. 

Programme of Union Meeting.—The order 
of business for the next Union meeting, to be 
held in September at Boston, has been com- 
pleted. In addition to the reports of the stand- 
ing committees a number of special committees 
have been appointed to report on various fea- 
tures of the recommendations made by the 
joint committee on economy. These commit- 
tees, with their chairmen, follow: Advertising 
and supplies, J. C. Corbet; duplication of pol- 
icy contracts, J. O. Dye; binders and returned 
policies, P. D. McGregor; duplication of Asso- 
ciation work, J. W. Cochran; onerous re- 
quirements of Insurance Departments, C. A. 
Ludlum. The chairman of the committee on 
nominations is George W. Law; the chairman 
of committee on location of next meeting 
place, J. F. Edmonds. 


BOSTON AND VICINITY 

Six Months’ Premiums.—Returns of the 
Boston Protective Department for the first six 
months of the current year show that total 
premiums received, exclusive of bombardment 
premiums, were $3,418,312, compared with 
$2,997,263 for the corresponding six months 
of 1916 and $2,619,814 for the corresponding 
period of 1915. The assessment this year is 
based on 134 per cent, and amounts therefore 
to $59,820. The first ten companies fn the 
order of their standing, including all companies 
which wrote over $50,000,’ are as follows: 
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Royal, $125,471; Liverpool and London and 
Globe, $102,294; Northern, England, $84,200; 
7Etna, $83,953; Home, $80,751; German- 
American, $74,881; Hartford, $73,815; Home 
Underwriters, $69,670; National, Connecticut, 
$65,164; Fidelity-Phenix, $59,997. 

Walter T. Wiley Appointed.—Walter T. 
Wiley, formerly with the Boston Elevated 
Company, has been appointed an inspector of 
the Underwriters Bureau of New England, as 
of August 13. Frank S. Welsh of the Bureau 
has been accepted for the second Plattsburg 
camp. 


National Board’s Conservation Work 

The National Board of Fire Underwriters has 
made its second report to the National Coun- 
cil of Defense. Wilbur E. Mallalieu, manager 
of the board, in a communication to W. S. Gif- 
ford, director of the National Council of De- 
fense, said that the organization of conserva- 
tion associations or committees had been com- 
pleted in every State and that they were mak- 
ing rapid progress with their inspections and 
the correction of evil conditions which conduce 
to fire waste. In part, the report said: 


The gathering of information on manufactur- 
ing plants, which are making or could make 
munitions of war, or any articles in which the 
Government might be interested, is progressing. 
The organizations affiliated with the National 
Board are still collecting data, which we are 
preparing in card form, and to date we have fur- 
nished the industrial inventory section of the 
Council of National Defense with approximately 
9000 such cards. We have their statement that 
the information is very helpful to them. 

Investigations of the recent incendiary fires 
attributed to the I. W. W. on the Pacific Coast 
and Northwestern States have had the attention 
of our Pacific Coast committee, and we have 
made special reports to Mr. Hoover and to Mr. 
Bielaski, chief of the Bureau of Investigation 
of the Department of Justice. 

A member of the Underwriters Arson Commit- 
tee, formerly a captain of the fire department of 
the City of Portland, was appointed to work in 
conjunction with the office of the Insurance Com- 
missioner, and the State Council of Defense, 
looking toward the conservation of food 
products in the State of Washington. Under 
their direction counciis of farmers are being 
formed in various parts of the farming sections 
of the State and are proving most efficient in 
handling fires that break out in the grain fields. 
At a given signal men armed with rifles and sup- 
plied with ammunition appear ready to fight fire 
or to meet any I. W. W. disturbance. Reports 
show that many fires have already been con- 
trolled without serious loss to grain through 
the active co-operation of the farmers, who rush 
to aid from all directions and who are supplied 
with fire-fighting equipment. 

On July 30, President Bissell received a tele- 
gram from the Paymaster General of the Navy 
advising that the Navy had about four million 
pounds of wool in Boston on which the agents 
handling the storage arrangements were unable 
to secure adequate insurance and asking as- 
sistance from the insurance companies. Upon 
the investigation President Bissell found that 
the wool was stored in a warehouse that was 
considered a very undesirable risk by the fire 
insurance companies, and that the insurance 
market in Boston, New York and London had 
already been exhausted. Failing in his efforts 
to have the wool removed to a more suitable 
location, he appealed to all companies mem- 
bers of the National Board of Fire Underwriters 
to come to the assistance of the Government. 
Although the companies had already accepted 
as much as it was prudent to insure ordinarily 
in a building of that description, President Bis- 
sell received authorizations for nearly $500.000 
additional insurance. We do not believe this 
additional insurance could be secured through 
any other available sources, as the normal mar- 
ket had been thoroughly exhausted. The addi- 
tional liability involved was taken on the part 
of the insurance companies against their under- 
writing judgment solely from a patriotic desire 
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to protect valuable Government property at this 
critical time. We are advised from the office of 
the Paymaster General that this particular ser- 
vice is highly appreciated and has been of great 
value. 


Local Ageris’ Convention 

Arrangements are about completed for the 
programme of the annual meeting of the Na- 
tional Association of Insurance Agents at St. 
Louis, October 11, 12 and 13. Aside from the 
official reports and one or two addresses, the 
programme will be devoted to the discussion of 
up-to-date subjects in which local agents are in- 
terested. 

The leading topics on the programme are re- 
insurance treaties and net lines, and multiple 
agencies. Aside from the regular reports deal- 
ing with the work of the organization and sug- 
gestions for the future there are two special 
reports which will be of particular interest— 
one from the committee on fire prevention and 
the other from the Southeastern conference 
committee, the latter having recently held an 
important conference with the companies rela- 
tive to rates and commissions on unprofitable 
classes. 

Plans have been made for a discussion of the 
“Uncultivated Lines.’’ Another talk will be on 
“Community Advertising.’”” Both will be han- 
dled by experts in their line. 

In accordance with the invitation extended by 
the Agents Association, the National Associa- 
tion of Casualty and Surety Agents has decided 
to hold its annual meeting at St. Louis at the 
same time. There will be a business session on 
Wednesday,.,October 10, and on the afternoon 
of October 11, a joint session with the Casualty 
and Surety section of the aJents’ organization. 

At this meeting addresses will be made by 
Manager Frederick Richardson of the General 
Accident, and Field Secretary Percy Garnett of 
the Workmens Compensation Service Bureau. 

The National Council of Insurance Federations 
has also accepted the invitation of the agents’ 
association to meet in St. Louis during its ses- 
sions, and hold a general meeting on the even- 
ing of October 11. 


Fire Association’s Centenary 

In celebration of the one hundredth anni- 
versary of its organization, the Fire Associa- 
tion of Philadelphia has issued a handsome 
brochure containing ‘‘a short account of the 
origin and development of fire insurance in 
Philadelphia,” which is embellished by numer- 
ous reproductions of interesting ancient docu- 
ments and other illustrations. 

The company is this week holding a meeting 
of its managers and special agents at its home 
office. It will be a purely business meeting, 
without special features. 


New Jersey Rates Advanced 

Fire insurance rates in New Jersey have been 
advanced five per cent, according to an an- 
nouncement made this week by the schedule 
rating office, which is in charge of Atlee Brown, 
expert. Increased cost of material and labor 
and increase in cost of general maintenance, 
including supplies and labor, are given as the 
reasons for the flat increase. The new rates 
have been filed with the New Jersey Depart- 
ment of Insurance and Banking and are effective 
as of September 1. 


—John E. Smith has resigned as secretary and man- 
aging underwriter o1 the First National Fire of Wash- 
ington, D. C., which has gone into voluntary liquida- 
tion. 
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GEORGE E. KLINE RETIRES 


Continental and Fidelity-Phenix Fire 
Insurance Company Changes 





F. W. KOECKERT ADVANCED 





Succeeds Mr. Kline—Charles R. Street Moves Up 
—M. E. Moriarty Given Title 


Several important changes in the official 
roster of the Continental, Fidelity-Phenix and 
American Eagle fire insurance companies were 
announced last week by Henry Evans, presi- 
dent. George E. Kline, who has been vice-presi- 
dent of the three companies for a number of 
years, will retire on January 1. He has been 
associated with Mr. Evans for many years, and 
was closely identified with the chief executive in 
building up these three companies to their pres- 
ent high plane. 

Fred W. Koeckert, who is second vice-presi- 
dent of the company in charge of the Western 
department, will succeed Mr. Kline. He will 
move to New York about November 1, and will 
familiarize himself with the duties attendant 
upon his new office under the personal tutelage 
of Mr. Kline. After January 1 Mr. Koeckert 
will be in full charge of the underwriting de- 
partment. Mr. Koeckert becomes vice-presi- 
dent of the three companies. 

Charles R. Street, who is second vice-presi- 
dent of the Fidelity-Phenix and is in charge of 
the Western department, will be made vice- 
president of that company. 

Another change announced by this group is 
the appointment of M. E. Moriarty as assistant 
secretary of the Fidelity-Phenix by Vice-Presi- 
dent Street. Mr. Moriarty has been with the 
company for twelve years and has been asso- 
ciated with Mr. Street in both office and field 
work. 

It is President Evans’ intention to segregate 
the official force of each company so far as the 
fire underwriting is concerned. The financial, 
auditing and similar departments will each be 
under one common officer, and it is expected 
that an officer in charge of the marine branch 
of the three companies will be appointed. 


Comments on New York Inquiry 

In a communication to Superintendent of In- 
surance J. S. Phillips of New York, President 
George A. Viehmann of the New Brunswick Fire 
Insurance Company has called Mr. Phillips’ at- 
tention to circumstances which render the com- 
Pilation of the data reauested unusually difficult 
and expensive, and which data, when and if it 
can be prepared, Mr. Viehmann believes will be 
really useless as far as practical results go. 
Mr. Viehmann further states that: 

I don’t believe there is a single company in 
existence that keeps its records in such shape 
that it could give you the information you ask 
for in the way in which you ask for it, and after 
you got all that information you would only 
have a conglomeration of figures which could 
not logically be used to bring any practical con- 
clusion. 

In the way of constructive criticism Mr. Vieh- 
mann suggests that 

The results which in all fairness should be 
sought, could best be accomplished by having 
compulsory and anti-discriminatory rates cover- 
ing the entire State, which would charge and 
credit communities for the hazards which ex- 
ist, both apparent and potential, and which 
would then rate all classes or risks according 
to a definite and ‘fixed schedule. 
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Philadelphia Quotations 


Stocks of fire insurance companies were 
quoted at Philadelphia as of August 29 by 
Bioren & Co., bankers, as follows: 


Par Last Sales 
Alliance 20 
American Fire 91% 
County Fire 125 
Delaware 24 
Fire Assn. of Phila... 307% 
Franklin Fire 2: 60 
Girard Fire 236 
Ins. Co. of North Am. 25% 
Insurance Co, of Pa.. 98 
Lumbermens 2 102% 
Mechanics p 60 
Peoples National Fire. 25 15 
Reliance 5 56 
United Firemens ..... 10 11% 


4/ 5/16 
12/ 8/15 
8/24/17 
7/18/17 
5/ 2/17 
12/15/15 
8/22/17 
4/11/17 


3/21/17 


The Spectator Year Book Out 


The 1917-1918 edition of the Insurance Year 
Book, published by The Spectator Company of 


New York, has just been put out. It is divided 
into two volumes, one containing fire and ma- 
rine business and the other is devoted to life, 
casualty and miscellaneous data. 

The information contained in this book is 
of a character not to be obtained readily else- 
where, and every year new features are added 
which make it an invaluable addition to any 
insurance office. The list of companies and 
statistical data on the several companies are 
particularly carefully compiled, and are looked 
upon as standard records in the insurance 
business. Each book costs $7 per volume, but 
when ordered together both volumes are sold for 
$12.—The Surveyor. 


Fire Notes 


—Firemen in Boston will, after February 1 
have one day off in three. 


next, 


—H. H. Sharpe, Jr., succeeds E. B. Leighton (trans- 
ferred to Illinois) as special agent for the Continental 
of New York in Western Ohio, with headquarters at 
Lima. 

—Horace R. Wemple is the assistant United States 
manager of the Norwegian Assurance Union, Ltd., of 
Christiania, and not A. S. Boyd, as is stated in The 
Insurance Year Book for 1917. 

—John N. Lewis, a local agent at Pine Bluff, Ark., 
has been appointed special agent for the Germania 
Fire of New York in Arkansas and Oklahoma, with 
headquarters in Oklahoma City. 

—A booklet issued by the Continental of New York 
and entitled “‘Success”’ is replete with good advice, the 
three keys to success being named as concentration, 
perseverance and common sense. 

—The Automobile Insurance Company of Hartford, 
one of the Atna Life trio, is entering the Dominion 
of Canada as part of a plan for the group mentioned 
to supply all kinds of insurance in Canada. 

—The American of Newark has issued a statement 
concerning its former reinsurance contract with the 
Munich Reinsurance Company. It appears that the 
treaty was terminated on December 81, 1916, and all 


unexpired reinsurance was canceled immediately fol- 
lowing the declaration of war. 

—J. B. Guthrie, who has been special agent in the 
Midae department for Fred S. James & Co., has been 
made assistant secretary of the New Jersey Fire. 
He will assume his new office on September 15. 

—The Firemans Fund of San Francisco is planning 
to revive the Home Fire and Marine, which has not 
done any new business since the San Francisco dis- 
aster. The company will have a capital of $500,000 
and surplus of $1,000,000. 

—It is announced that on January 1 the New 
England department of the Pennsylvania Fire will be 
moved to New York and that the Boston agencies will 
be combined, Mr. Stevens, general agent of the North 
British, moving to the Oliver building to the spacious 
offices now occupied by the Pennsylvania. 


—J. K. McFarland has been appointed special rep- 
resentative of the large risk and brokerage depart- 
ment of the National Fire of Hartford. He will be 
associated with Mr. Dameron, Miss Thorman and 
others at New York city, succeeding Duncan C. Pell, 
Jr., who recently enlisted in the United States Army. 


—The Massachusetts Fire and Marine has ap- 
pointed C. H. Philbrook chief examiner at the home 
omce of the company. Mr. Philbrook has been the 
special agent in Southern New England and New 
York for the Hamburg-Bremen. He is now suc- 
ceeded in the Hamburg-Bremen office by James J. 
Garland. 

—Major A. White, president of the City of New 
York Insurance Company and the New York Plate 
Glass Insurance Company, has disposed of his in- 
terest in the local agency firm of White & Ellison, 
New York. The business will hereafter be continued 
by Bennett Ellison, with the same companies as pre- 
viously represented. 
resigned as special agent 
for the German-American of New York in North 
Carolina and the German Alliance in Virginia, to 
manage the local agency business of the Insurance 
Service Company at Winston-Salem, N. C. He is 
succeeded by John G, Loose, heretofore special agent 


—Thomas Barber has 


in West Virginia, who will have headquarters in 
Raleigh, and who in turn is succeeded by L. B. Sander- 
son, with headquarters at Parkersburg, W. Va. 

—New york underwriters were grieved recently to 
learn of the death of Waldemar J. Nichols. Mr. 
Nichols was among the members of the executive com- 
mittee of the Insurance Society of New York, and 
on behalf of that body, W. M. Bament and A. E. 
Clough have been appointed a committee to draft ap- 
propriate resolutions. 

—The many friends of Lewis .\. Wallon, one of 
the partners in the John C, Paige & Co. of Boston, 
were shocked to learn of the accident which befell 
him last Thursday morning when he fell from a 
moving train near his residence at Windemere, Mass. 
His skull was fractured and it was necessary to ampu- 


tate one of his arms. He is sixty-five years of age. 


-James J. Boland Company, Inc., has opened 
offices in New York city and will represent the New 
York National of Buffalo. Crum & Forster have here- 
tofore represented the company for reinsurance busi- 
ness. James J. Boland Company will handle all 
direct business for the New York National in the ter- 
ritory of the New York and suburban fire insurance 
exchanges. John E. King will be the underwriter at 
the new office. 

—The Michigan Commercial of Lansing has ap- 
pointed C. K, Godfrey of New York general agent for 
automobile fire, theft, property damage and collision 
insurance. Mr. Godfrey continues as manager of the 
accident and health department of the London Guaran- 
tee and Accident for the metropolitan district. Charles 
W. Van Dien will leave Kelly & Fuller to go with 
Mr. Godfrey on September 1. 


—The Surveyor Insurance Directory of the States 
of New York and New Jersey for 1917-18 has been 
issued by Geo. H. Holden & Co., Inc. This book of 
679 pages embraces information as to company staffs, 
list of companies, class of business written, agents and 
branch managers, with companies represented, brokers, 
county and local underwriters’ organizations and other 
data. Its price in cloth binding is $8, and in leather 
$4 per copy. 
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GENERAL AGENTS 
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United States Fire Ins. Co., N.Y. 
Richmond Ins. Co., N. Y. 

Potomac Ins. Co., Washington, D.C. 
National Lumber Ins. Co., Buffalo, N. Y. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 
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NEW YORK CITY 


The North River Ins. Co., N. Y. 

Union Fire Ins. Co. Buffalo, N. Y. 

Seneca Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco, California 








